HOMETOWN NEWS FOR KENTUCKY'S FARM COMMUNITY

OCTOBER 21, 2021

270-384-9454

Where's the ‘real’ beef?

Quarles presses USDA
on ‘fake meat’ labeling

“Let me be perfectly clear — the importance of clear
and transparent labeling is a consumer-protection issue.”
That’s Kentucky Agriculture Commissioner Ryan Quarles’
take on why he filed comments with the U.S. Department
of Agriculture over “meat” labeling of lab-grown products,
which are derived from animal cells.

In 2019, Quarles had already worked with Kentucky
General Assembly members to pass a bill — HB 311
— which forbids such labeling of these lab-grown products
as meat. It passed both houses, with only one opposing
vote.

But back in November of 2018, the USDA and Food and
Drug Administration announced a merger of sorts. The
two federal agencies would now share jurisdiction over
the production of these lab-grown proteins. That means
the FDA regulates the lab stage until cell harvest, and the
USDA regulates the production and labeling of products.

This September, USDA announced it would open a
60-day comment period in order to develop labeling rules
for these products containing cultured animal cells.

In a letter to Sanda Eskin, deputy under secretary for
Food Safety with the USDA, Quarles wrote that Kentucky’s
agriculture is diverse, and he represents the 76,000 family
farms of the state.

“We grow everything from apples to zucchini and our
farm families raise a wide variety of livestock.” That’s why,
Quarles wrote, he led the previous effort in 2019 to raise
awareness in the state about the arrival of lab-grown pro-
tein products.

“I believed then, as I do now, that such products should
not be allowed to be marketed in the same way as products
from traditional animal agriculture,” the letter states.

Quarles wrote that he believes in the free market and the
spirit of competition, but that as new technology emerges,
consumer protection agencies — at both the state and fed-
eral level — should be proactive in “helping educate con-
sumers about new products,” and work to give them the
ability to differentiate how they are derived.

SEE LABELING, PAGE 13
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Honey sold at the Kentucky State Fair was certified to assure consumers that is is indeed Kentucky honey.

Special labe

The large banner above the Kentucky State
Beekeepers Association State Fair booth read
CERTIFIED KENTUCKY HONEY. Most folks
purchasing honey may have been unaware of the
significance this designation has for Kentucky
honey producers and themselves as honey con-
sumers.

The Certified Kentucky Honey label guarantees
the honey is from hives located in the state from
bees who have foraged within a few miles of those
hives. A Kentucky Proud label does not provide
that same assurance.

A Kentucky Proud label means that a product
has been grown, raised, produced, processed
or manufactured in Kentucky, but it does not

PRIDE IN AG - \What's the difference between pesticide
19.

guarantees Kentucky honey

require that all steps to get a product to the con-
sumer be taken in Kentucky. The program is
designed to make accommodations for situations
such as beef production where cattle are pro-
duced in Kentucky but processed elsewhere.

In 2017 the KSBA first identified several prob-
lems associated with mislabeled honey and
adulteration with honey sold in Kentucky, some
carrying a Kentucky Proud label.

Current Kentucky Certified Honey Program
Manager Scott Moore explained why such a prob-
lem exists.

“The main driving force is honey is not defined

SEE SPECIAL, PAGE 27
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UK centers train community members to recognize signs of mental distress

Agricultural work can be a source of

ronment researchers are helping train

Through the college’s Southeast
Center for Agricultural Health and
Injury Prevention and the Central
Appalachian Regional Education and
Research Center, Kentuckians who
regularly interact with farmers and
rural health care providers are learning
Question-Persuade-Refer. QPR is a
nationally recognized suicide preven-
tion program that helps individuals rec-
ognize when someone is facing mental
hardship and connect them with health
care professionals. UK researchers took
the existing QPR program and devel-
oped additional materials to help par-
ticipants identify farm-related stressors
and agriculture-specific behavioral
clues that may indicate a farmer is
going through a difficult time.

“When the 2018 federal farm bill
appropriated money for mental health
services for farmers, it really opened up

Center for Agricultural Health and
Injury Prevention. “People really seem
to appreciate the opportunity to talk
about mental health, use the word
suicide and have conversations about
struggles they see in their communi-
ties.”

During the summer of 2020, with
support from a U.S. Department of
Agriculture’s Agrisafe subaward, the
Southeast Center trained 17 certified
QPR Institute trainers who, in turn,
used those skills to train 415 Kentuck-
ians as part of their Agricultural Com-
munity QPR for Farmers and Farm
Families program.

“We really wanted to leverage this
important policy ‘moment’ and develop
a community-based support network to
address this difficult issue,” Mazur said.
“We asked people to participate who
we knew were already embedded in

stress, anxiety and depression due to its

Kentuckians to recognize signs of men-  the conversation about mental health

tal distress in members of their local

rural agricultural communities, work-

unpredictability and physical and men-

in the agricultural community almost

ing with farmers on a regular basis and

tal demands. University of Kentucky
College of Agriculture, Food and Envi-

agricultural community. The program

overnight,” said Joan Mazur, professor
is seeing great success.

and deputy director of the Southeast

SEE UK, PAGE 11

K MARKET OF GLASGOW, LL

I-65 & U.S. 68 Exit - Smiths Grove, Ky.

Dairy Sale Every Tuesday at Noon

Mike Hatcher
1-800-563-2131 * 270-384-6376 * 270-378-0512

MARKET REPORT: WEEK OF October 12, 2021
Farmers Regional Livestock Market of Glasgow, LL.C

Total Receipts: 760 Supply included: 21% Feeder Cattle (100% Dairy Steers); 52% Slaughter Cattle
(87% Cows, 13% Bulls); 27% Replacement Dairy Cattle (19% Fresh/Milking Cows, 2% Bred Heifers,
16% Springer Heifers, 11% Open Heifers, 35% Baby Bull Calves, 17% Baby Heifer Calves). Feeder
cattle supply over 600 Ibs was 90%.
Dairy Steers: Large 3: 528# 85.00; 660# 90.00; 701-748# 77.00-79.00; 763#
86.00; 826# 80.00.
Cows: Breaker 75-80%: 1385-1755# 50.00-57.00; 1435-1825# 58.00-65.00.
Boner 80-85%: 1085-1435# 48.00-57.00; 1115-1365# 58.00-66.00; 1110-
1365# 40.00-47.00. Lean 85-90%: 710-1185# 38.00-47.00; 840-1075# 48.00-
54.00; 720-1065# 28.00-37.00.
Bulls: 1-2: 1555-2060# 85.00-93.00; 1745-1955# 94.00-100.00; 1270-1845#
73.00-82.00.
Fresh/Milking Cows: Medium 1125.00-1200.00; Common 700.00-1025.00;
Common 800.00 Jersey.
Bred Heifers: Medium T2 825.00; Common T2 750.00-775.00.
Springer Heifers: Approved T3 1100.00-1175.00; Medium T3 875.00-
1075.00; Common T2-3 850.00; Common T3 700.00-850.00.
Open Heifers: Medium 525# 300.00-360.00; Medium 725# 560.00; Medium
~ A 830# 655.00; Common 450# 190.00; Common 650# 375.00.

KENTUCKY
AGRIBUSINESS
SUMMIT

Ihe Industry s Fremier Networking and Educational Lonference

November 2-4, 2021
Holiday Inn East Hurstbourne
Louisville, KY

Register Today at www.kyagbusiness.org!

AgriBusiness Association
o Kentucky '

L\Ty7 Baby Bull Calves: 29 Head 15.00-80.00; 9 Head 130.00-235.00 Beef Cross;
S 12 Head 50.00-120.00 Crossbred; 3 Head 20.00-30.00 Jersey.
/A Baby Heifer Calves: 13 Head 30.00-70.00; 3 Head 130.00-160.00 Beef

Cross; 9 Head 60.00-110.00 Crossbred.
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Outdoor classroom celebrated in Taylor County

trails and a log pen barn. Several crops
d - - : are produced on the farm, including

Billy Joe Fudge, presi- JL 8 A | heirloom corn varieties.
dG?'Q;noI;i\tlec:,mt:rkI:caeboour: ' : B One thing that has been missing,
the nedlilfor an-outdodF = 3 . however, has been the presence of farm
classroom. o o — - i i B animals, which are usually only on-site
; for events. During the meeting, a sign
was unveiled recognizing Kentucky
Farm Bureau and the Farm Bureaus
in Adair, Green and Taylor counties
for providing funding for fencing for
a barn lot that will give several goats a
home.

“In 20 years we’ve never had animals
here on a full-time basis,” Fudge said.
“They only visit when we need them

CAMPBELLSVILLE, Ky. - Friends of Last Thursday, Homeplace board for a petting farm or teaching purposes.
the Homeplace on Green River gath- members and supporters joined with The barn lot was appropriate place to
ered last week to celebrate Kentucky’s the Taylor County Chamber of Com- start.”
outdoor classroom and learn about merce for a lunch meeting and ribbon The four-acre barn lot will be home to
plans to include livestock on the work-  cutting. The ribbon cutting served as goats that are part of an embryo trans-
ing farm. a dedication for Kentucky’s outdoor fer project. Future plans include using

The 227-acre historical farm is a proj-  classroom, Billy Fudge, president of the  a 30-acre pasture field for livestock as
ect of residents in Adair, Taylor and non-profit organization told the crowd.  well.

Green counties that brings together The farm is open to school tours and Fudge said too many people do not
agrarian history and a modern mission  hosts several events each year that are have the chance to experience the out-
to teach rural American culture. open to the public. There are walking doors and “we are ‘experience deficit’

Worried about
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) L Soil Sample to
Nutrient Management Planning in Kentucky

know your
nutrient levels
J CAP* 102 - Comprehensive Nutrient Management Plan

for confined livestock operations
CAP™ 104 - Nutrient Management for cropland

Independent
service

J CAP* 114 - Integrated Pest Management
* Conservalion Activity Plan practice, as part of N.R.C.5. EQIP pragram

when it comes to nature, agriculture
and just life in general.”

“That’s what the Homeplace is here
for - to provide the opportunity for our
school system and our teachers to bring
whole classes, entire grades out here to
the Homeplace and have them an expe-
rience in the outdoors and with agricul-
ture and natural resources,” he said.

The luncheon portion of the meeting
was held in a barn and included Warren
Beeler as speaker.

Beeler, known as “Mr. Kentucky Agri-
culture,” talked about the advances in
modern agriculture. As former director
of the Governor’s Office of Agricultural
Policy, Beeler said he had seen good
projects fail and questionable projects
succeed, all for one reason.

“It’s all about the people,” he said.

The ones who succeed have several
things in common, he added.

“They are all excited as the dickens
about the project. They have a passion
that just eats them up”

SEE FARM, PAGE 13

Your data -

stays
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AGRONOMY ONE LLC. CUSTOM SOIL SAMPLING
+ INDEPENDENT SERVICE

RDI'IEII'I Cummins « Soil sampling by soil type or production zone
Technical Service Provider to - Samples generate variable rate fertilizer and lime maps
Kentucky N.R.C.S. since 2004 « Gan generate spread maps for all controllers

* 21 years of experience in service to Kentucky agriculture ®
(270] 313-1101 ¢ ronan@agronomyone.com

AGRONOMY

&.

« Serving ALL of Kentucky

Ronan Cummins

Owensbnrn, KY o N E «o 22years of experience in service to Kentucky agriculture

OWENSBORD, KY 270-313-1101  ronan@agronomyone.com
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ONE VOICE
Sharon
Burton

Beeler said
he has learned
from watching

people, and

he has seen
people succeed
because of
their passion,
hard work,
willingness

to learn and
their positive
attitude.

The Farmer's Pride

they have their place and sometimes pro-
vide a positive message for young women.

This year’s Miss Kentucky, Haley B. Wheel-
er, is a native of Powell County, an eastern
Kentucky county where Stanton serves as the
county seat.

Wheeler has attended numerous agriculture
events since earning the 2021 title and often
sings a wonderful rendition of “My Old Ken-
tucky Home.” When she gets the chance, she
tells the story of how she competed six times
before winning the title of Miss Kentucky.

Her story is one of perseverance and deter-
mination and that is a positive message wheth-
er the one telling it is wearing a crown or a
baseball cap. She intends to visit every county
in Kentucky as Miss Kentucky, and I have no
doubt that she will reach her goal and she will
leave each county with a thoughtful and posi-
tive message.

Last Thursday, she shared the stage — or
really, the barn floor — at Homeplace on Green
River with Mr. Kentucky Agriculture, Warren
Beeler. Beeler’s message is always a positive
one, and it’s one I never get tired of hearing.

Beeler talked about seeing projects make
their way through what was then the Gover-
nor’s Office of Agricultural Policy and how he
saw a difference in the programs that succeed-
ed and the ones that didn’t. Beeler said he has
learned from watching people, and he has seen
people succeed because of their passion, hard
work, willingness to learn and their positive
attitude.

I was sitting next to a school superintendent
who asked me if I was able to get notes on one
of Beeler’s comments because he wanted to
keep the quote. Beeler gives that type of mes-
sage: the kind you want to put on a poster so it
will be a daily reminder.

Ilove to see people defy odds to build some-

admit I'm not a super fan of pageants, but
i

SEE WHAT, PAGE 6
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Education comes in many forms

it will take a person to places they may have never dreamed of. It will
serve as the foundation for all we do, no matter our job title. And it’s
something that once we have it, it can never be taken away.

But we are all different and we all learn differently. Luckily, education comes
to us in a variety of ways and can be obtained in many places and at many lev-
els. Gaining an education, in whatever way is available to us, is one of the most
important things we will ever do.

That’s why, as an organization, education is so important to Kentucky Farm
Bureau. Each year, our volunteers spend countless hours working in their local
communities to support educational endeavors in several different ways.

Whether we are reading ag-related stories to elementary children, working
with students who become involved in our many KFB educational programs
such as IFAL and KFB Outstanding Youth, or getting the word out about schol-
arship opportunities provided at the county and state levels, being involved in
education is a huge part of Farm Bureau not only here, but across the country.

As is the case each year, KFB awards numerous scholarships to hundreds of
students across the state. Our county leaders take great pride in their respective
scholarship programs, and while getting through the pandemic has not been
easy, those programs haven’t slowed down. It is just as critical now to award
these scholarships as it has ever been.

This year, the total amount of state and county scholarship dollars given
reached an all-time high, and I can’t thank the county volunteers enough for all
the work they put in throughout the year to make this happen.

And I thank the students for their hard work in getting to this point in their
lives. I hope each one is having an amazing time in their postsecondary endeav-
ors and I want to encourage each one to continually reach for their educational
goals. As is the case with most things that are worth having, achieving these
goals will not always be easy, but the rewards will be great.

It’s worth remembering that our efforts to help educate our young people are
not only a benefit to them but ultimately to our communities and the economic
well-being of the state.

Whether they get a two-year or four-year degree, an industry certification,
an education through our military branches, or graduate degrees, our future
depends on these young people who will one day become leaders in all sectors
of business, government, and our agricultural industry.

To those scholarship recipients embarking on this next chapter in their lives,
remember, this is just the beginning of a lifelong journey of learning. As the
world around us continues to change, so will its educational needs. We sincere-
ly hope this opportunity before you will lead to many great successes. I, for one,
can’t wait to see all the wonderful things you will accomplish for your commu-
nities, this state, and our great nation. Good luck, and congratulations!

The value of a good education is, in so many ways, immeasurable in that

MARK HANEY is the President of the Kentucky Farm Bureau.
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Harvest takes a backseat

d. A2
MARKET
\WATCH

Dewey
Strickler

China is facing
an energy crunch
from increased
costs of coal
that is impacting
processors.

ormally, during this time of the season,
Nthe focus is on harvest progress and
yields. However, they are currently
taking a backseat to soaring energy costs that are
increasing inputs.

Since August, crude oil has risen 32 percent in
value while natural gas has shot up 122 percent
since April. This will have a huge impact on the
grains, especially corn because of increased harvest
and drying costs.

Meanwhile, the increase in fertilizer costs for next
spring almost guarantees fewer planted acres of
corn. These issues, plus weather in South America,
will make for an interesting winter.

In other developments, ending stocks have risen
to 1.5 billion bushels, which is an adequate supply.
Exports are slowly improving but were disappoint-
ing last week at 29.3 million bushels. They must
average 50.7 million bushels each week to reach
USDAs target of 2.090 billion bushels. Looking at
harvest, it is progressing swiftly and is 41percent
complete versus the average of 31percent.

Just a few months ago, the soybean bulls were
running all over themselves, but are nowhere to be
found now. This is because of ending stocks rising
to a comfortable level of 320 million bushels, as
well as production in South America expected to be
atarecord. In addition, China is facing an energy
crunch from increased costs of coal that is impact-
ing processors. This could affect soybean imports
but, so far, the USDA has not reduced them. Mean-
while, export inspections last week were a market-
ing year high at 59.2 million bushels with China
taking 72percent of shipments. Looking at harvest,
it is progressing at a fast pace and is 49 percent
done versus 40percent for the average.

The outlook for wheat remains positive as stocks
are shrinking. Since 2016, domestic ending stocks
have been declining and are currently at 580 mil-
lion bushels, their lowest since 2013. Meanwhile,
global stocks have been on the downswing since
2019.

However, exports could use a boost as they
have been trending lower since 2016. Last week,
inspections were a token 15.9 million bushels. The
decline in futures midweek is disappointing for
the bulls. However, they were drug lower from
weakness in corn and soybeans, as well as Egypt
canceling their tender. Looking at winter wheat
planting, it is 60 percent complete which is par for
the average.

DEWVEY STRICKLER is president of Ag Watch Market Advisors,
LLC. Email Strickler at agwatchdls@comcast.net or go online at
www.agwatch.biz.
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Friday night lights

very farm kid who grew up before the change-everything 1970s changed

Ealmost everything will recall Friday evenings meant quick chores, a quick

supper, and a family night in town.

Back then, nearly every store in nearly every rural community remained open
for business until 9 p.m. on Fridays so everyone - but mostly farm families - could
shop, stroll the storefronts, or just visit friends.

On the southern Illinois dairy farm of my youth, my parents loved “going to
town” on Friday nights because it was a cheap, tire-them-out method to entertain
five children under the age of 10.

Shopkeepers, however, had to dread seeing us tumble out of our dull green, late-
1940s Chevy station wagon and head for their stores, prepared to touch everything
from candy jars to BB guns to cowboy boots. You could trace our tornadic path
from Schrieber’s General Store on Market Street to Mr. Kirsch’s Western Auto store
on Main Street by following a not-very-high trail of smudged glass, stainless steel,
and tin.

My mother, who had kept us roped and corralled since the last great Friday night
breakout, gladly turned us loose on town as she slowly and most importantly, alone
- examined sewing patterns and the “material” each required to make us school
shirts, jackets, or dresses.

Most times, my father just “stayed with the car” in hopes of having a quiet con-
versation with someone other than a cow, kid, or hired man. Failing any, silence
served his purpose, too.

The Friday night trips took a wonderful turn when my two older brothers and I
began to earn a twice-monthly paycheck for farm work like baling hay and milking
cows. The earnings, accrued at 50 cents per hour, were usually combined into one
“farm” check to all three. This single-check payout required us to collectively pres-
ent it to the bank teller the following Friday night for any of us to get a penny.

But, boy, when we did, oft we ran - rarely with more than $10 apiece--to buy
BBs, black licorice drops, Levis jeans in any color but blue, or, if particularly flush,
a baseball to replace the old one invariably lost in the corn (or wheat or alfalfa or
soybean) field the previous week.

As my older brothers got their drivers’ licenses we began to go to town on our
own. That often meant going to a different, smaller town so as to not have the
terminally embarrassing experience of bumping into our parents during any
mid-teenage strut.

During one of these brothers-only excursions, I made the wildly extravagant
choice (I still can’t believe I was once this radical) to get my first barbershop hair-
cut. I was shocked with how soothing, almost therapeutic, it was compared to my
mother’s “Stop moving!” cuts.

Then, right before the barber finished, he shaved the back of my tanned, skinny
neck with warm shaving cream and a straight razor. It. Was. Life. Changing. And
all for $2. I couldn’t find a better way to spend four, sweaty hours of farm wages
until I went to college.

A couple of years later, my next oldest brother, David, made the ultimate Fri-
day-night move: He bought a used 1963 Ford Fairlane (50 cents an hour can stack
up if you only go to town once a week) and he and I often spent Friday evenings
meeting girls at the local movie theater or enjoying an in-town hamburger.

My parents never spent one second worrying about their budding Casanovas,
though, because just before wed leave those evenings my father would quietly men-
tion that “One of you is milking with me in the morning”

That always put us home in bed before Dad had finished reading that day’s St.
Louis Globe-Democrat.

Those freedom-filled Friday nights, like David’s ‘63 Fairlane, are long gone. Still,
every now and then as I turn out a Friday’s last light, I can hear my father say, “One
of you is milking with me in the morning,” and I nod to acknowledge the chance to
earn another dreamy, $2-haircut.

FARM
FILE

Alan
Guebert

As my older
brothers got
their drivers’
licenses we
began to go to
town on our
own.

ALAN GUEBERT publishes a weekly column Farm and Food File through the U.S. and Canada. Past columns, events and
contact information are posted at farmandfoodfile.com. Contact Alan Guebert by email at agcomm@farmandfoodfile.com.
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What's the right message about agriculture and food?

ture career, I had a message

“playbook” that aligned to my
industry’s priorities and values.
This was something I needed since
I was fairly new to commercial
agriculture. While I don’t think
this was a bad thing, I do feel I had
a very narrow view of agriculture
in Kentucky. I was also quick to

In the early days of my agricul-

TEACH KY defend against ideas and informa-
AG  ion that were not in alignment
with the “playbook.”
Jennifer Over the years, I have had the
Elwell opportunity to sit on a much higher
perch as well as understand and
\What comes appreciate different perspectives. I
want to be sure to acknowledge my
with that, experience with the Kentucky Agri-

cultural Leadership Program, which
allowed me to see all sectors of agri-
culture here at home, our nation,

however, is that

many people and the world. I was also fortunate
equate local enough to be involved in several

, nationwide initiatives that worked to
and small with

help farmers and agribusiness folks
better tell their story. This accumu-
lated experience encouraged me to
find a way to serve all of Kentucky
agriculture.

One of the first things I did on
the job was to create a new set of
messaging guidelines or “Guiding
Principles” that could describe all

a better way to
produce food.

farmers, regardless of what they produce and the
methods they use:

1. Kentucky farmers make product and market-
ing decisions based on their environment, available
resources, economics, and values.

2. Sustainability occurs with a unique balance of
environmental, economic, and human factors. What
is sustainable for one farm may not be sustainable for
another.

3. Modern agriculture combines scientifically-prov-
en technologies and methods that reduce environ-
mental impact, improve food safety, and increase
production with fewer resources.

4. Farmers carefully consider cost of doing busi-
ness, production risks, environmental risks, food
safety risks, animal comfort, and customer needs.
Customer needs, however, may not always be what is
in the best interest of the farm, livestock, or product
quality.

I believed this would make my job of educating
about agriculture so much easier, but at each pro-
gram and speaking event, I am reminded that most
people have a very romanticized view of farming,
farms should not be businesses governed by rules
of economy, and commercial or “big” agriculture is
misunderstood and often feared. Following an event,
I often call a colleague or friend to vent and brain-
storm about a better method to foster awareness, and
then I crank out the next “game” to help students and
consumers catch a glimpse of farming reality. I've got
several in my idea notebook.

I remember having an interesting Facebook discus-
sion about meat at the grocery store where I was try-
ing to explain the production cycle of beef cattle and

the fact that cattle are not born into cramped feedlots
and force fed corn their entire lives. I mentioned that
many of our Kentucky cattle may have made their
way back to the local store shelves.

“I'm not talking about Kentucky Proud cattle,” was
the response, and it made me understand that we
do a great job marketing the “local” message. What
comes with that, however, is that many people equate
local and small with a better way to produce food. I
have come to learn that farm size is not an indicator
of food safety or quality, but I can also argue that
there are particular advantages to both small and
large farms.

I am concerned for the operations that find them-
selves in the middle. I've been seeing it across many
industries, especially stores and restaurants. Either
cater to the wealthy with premium, specialty items, or
feed the masses with the lowest priced goods. Small
businesses are most likely going to go with the first
route. The larger businesses will do both. Those ped-
aling mid-priced goods are struggling.

Food marketing is an interesting beast. The more
I take students through our Food for Thought mar-
keting and food decisions activity, which is part of
the EngAGe Kentucky program sponsored by the
Kentucky Livestock Coalition, I remind myself that
businesses will find any advantage and market to a
defined audience. Can you blame them?

The good news is that we all need to eat. What we
choose to eat will continue to be quite varied and
from different sources. Therefore, the right message
is we need ALL the farmers.

JENNIFER ELWELL is executive director of the Kentucky Agriculture and
Environment in the Classroom, Inc. and CEO of Farm Scholar, LLC. She can
be reached at 502-921-2625 or jennifer@teachkyag.org.
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thing successful, whether it’s a non-profit effort or a
successful business. I attended a leadership confer-
ence this past weekend and heard several stories from
people who have defied odds and who have an inspir-
ing story to share.

One of those stories came from Jamie Kern Lima,
the founder of IT Cosmetics. She and her husband
quit their jobs and invested everything they had into
a cosmetic company designed for real women. She
suffered skin problems and set out to find solutions
for people like herself. She didn’t push the “perfect
model” image but used real women with real skin
problems for her promotions. She also ran into one
rejection after another and almost went bankrupt.

VOICE: What to do

She told how a potential investor told her that he
loved her products but didn’t think people would
buy them from a woman with her body type and her
weight. While she was devastated, she also said she
had a “knowing” inside her that she was doing what
she was called to do.

Years later, she sold that cosmetic company for $1.2
billion.

Alot of people are going through challenges right
now, and some might think it’s time to quit and move
on. Maybe it is. The roles we have in life come in sea-
sons, and it’s important that we know that our pur-
pose today may not be the same purpose we had in
the past. It’s all about the “knowing.”

I think Miss Kentucky Haley B. Wheeler had a
knowing, and I'm confident that something she

next

accomplishes this year will make a major impact on
someone’s life. I don’t think we get that “knowing” for
ourselves; it’s really about being who we are supposed
to be so that we can contribute to this world and to
others while we are here.

As the conference this weekend ended, my pastor
commented that we really only take away from events
like this what we give ourselves time to digest. I know
that to be true.

It’s important that we take that time to be quiet, to
listen, to hear that voice, so we know how long to stay
where we are and where we go next. If you have that
“knowing,” it doesn’t matter what comes against you
because you will know you are where you should be.

SHARON BURTON is editor of The Farmer’s Pride.

Letters to the Editor

Letters to the editor are welcomed. Letters must include the author’s name, address and
phone number for verification purposes. Letters should be no longer than 500 words and will be
edited for clarity.

Send letters to:
Letter to the Editor
The Farmer’s Pride

P.O. Box 159
Columbia, Ky. 42728
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USDA introduces new insurance policy for farmers who sell locally

The U.S. Department of Agriculture is rolling out
a new insurance option specifically for agricultural
producers with small farms who sell locally. The new
Micro Farm policy simplifies record keeping and cov-
ers post-production costs like washing and value-add-
ed products.

USDA'’s Risk Management Agency created this new
policy based on research directed by the 2018 Farm
Bill, and it includes feedback from producers who
grow for their local communities. The policy will be
available beginning with the 2022 crop year.

“We are excited to offer this new coverage for pro-
ducers who work to provide their communities with
fresh and healthy food,” said RMA Acting Adminis-
trator Richard Flournoy. “USDA is focused on sup-
porting local and regional food systems, and this new
crop insurance policy is designed with this important
sector of agriculture in mind.”

The new policy is offered through Whole-Farm Rev-
enue Protection and it has distinct provisions that can
provide more access to the program, including:

« No expense or individual commodity reporting
needed, simplifying the recordkeeping requirements

@ Be EmsFired"

for producers

« Revenue from post-production costs, such as
washing and packaging commodities and value-added
products, are considered allowable revenue

The Micro Farm policy is available to producers
who have a farm operation that earns an aver-
age allowable revenue of $100,000 or less, or for
carryover insureds, an average allowable revenue
of$125,000 or less. RMA’s research showed that 85%
of producers who sell locally reported they made less
than $75,000 in gross sales.

The Micro Farm policy builds on other RMA efforts
to better serve specialty and organic crop growers.
This includes WFRP, which provides coverage for
producers with larger operations that may not be
eligible for Micro Farm. RMA recently made improve-
ments to WFRP as part of a broader set of new poli-
cies and expanded policies to assist specialty crop and
organic producers.

The Federal Crop Insurance Corporation approved
the Micro Farm policy in late September, and addi-
tional details will be provided later this fall.

More Information Crop insurance is sold and deliv-

min.

PORK PRODUCERS
Promaileg Ton fmine Taduriry

ered solely through private crop insurance agents. A
list of crop insurance agents is available at all USDA
Service Centers and on line at the RMA Agent Loca-
tor. Learn more about crop insurance and the modern
farm safety net at rma.usda.gov.

SELL LOCALLY?

Callus today to discuss this
new option for Whole Farm:

'Revenue Protection
Insurance

e

1-800-353-6108
500 Main St. * Shelbyville, KY 40065
y.com ¢ sia@iglou.com

g

SHELRY

shelbyir
INSURANCE AGENCY INC

Equal Opportunity Provider and Employer

Sautéed Pork Tenderloin Medallions
with Lemon-Garlic Sauce

1 pork tenderloin, (11b.), trimmed /2 cup dry white wine (or tow-sodium chicken broth)
Yy tsp. salt, divided

e tsp. plus /s tsp. black pepper
2 tsp. olive oil, divided

2 cloves garlic, minced

Yf: cup chicken broth, low-sodium
Grated zest and 1 ths. lemon juice
1 ths. fresh parsley, chopped,
OR 1!/z tsp. chopped fresh sage or rosemary”

Cut pork into 12 slices, about 1-inch thick. Sprinkle pork on all sides with % tsp.
of the salt and 'fa tsp. of the pepper. Heat 1 tsp. of the oil in 2 large heavy skillet
over medium-high heat. Add the pork and cook, tumning once, until the pork is
well browned and internal temperature reaches 145 F, about 1'/> min. on each
side. Transfer pork to serving platter and cover to keep warm,

Add the remaining 1 tsp. oil to skiltet. Add garlic and cook, stiming
constantly, until garlic is fragrant, about 30 sec. Add the wine and broth.
Increase heat to high and cook, stirring to scrape up the browned bits from
the bottom of the skillet, until the liquid is reduced by two thirds, about 5

‘Remove the skillet from the heat and stir in the remaining /s tsp. salt,
remaining 'fe tsp. pepper, the lemon zest and juice, and the parsley. Serve
the pork medallions drizzled with the sauce (makes a generous Y/ cup;
about 11/: ths. per serving).

“To substitute fresh herbs with dried herbs, use 1 172 tsp. dried parstey or 3/4 tsp. dried sage,
g7 3/4 tsp. dried rosemary. Makes 4 servings,

1201 3 o Powk B, fhess Mioirees, MUEES, The mrasiige
Harwie] by Amsesicn's Fori Procucens and S Fovic et

Call JaCinda at 270-384-9454 to advertise in the next issue!
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Michael A Guido, .0,
Metter, Georgia

Crowns and
Compassion

He “crowns you with love and compassion,”
wrote David. What an amazing statement. Is it
possible for us to understand what this means?
Is God Himself crowning us with His love and
compassion? What might our author have had
in mind when he wrote this? Could it mean that
we are kings in God’s eyes?

Not really. It means that when we became His
children, He crowned us with His loyal, nev-
er-ending, steadfast love. We are His now, and
we will be His forever throughout eternity, and
nothing will ever separate us from Him or His
love.

In his letter to Timothy, Paul wrote that “If we
die with Him, we will also live with Him, and
if we endure hardship, we will also reign with
Him.”

Although we may suffer great hardships in
this life, God assures us that someday we will
live eternally with Him. So, it’s worth it even
though we may - at times - doubt it. And when
we live in Christ’s Kingdom, we will share His
eternal reign with Him.

There may be times when our suffering may
cause us to doubt God’s love. When these doubts
arise, we must never forget that we have been
crowned with His love and compassion. “Our
present sufferings,” said Paul, “are not worth
comparing with the incredible glory that will be
revealed in us” The assurance of His love gives
us hope.

Once crowned with His love and compassion,
we need to remember that we will, as Paul also
said, “see the incredible wealth of His grace and
kindness” When we are crowned by God Him-
self, what more can we ask?

Scripture For Today: And crowns you with
love and compassion. Psalm 103:4b

Visit us at SowerMinistries.com
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Smoked Pork Butt

% cup brown sugar substitute (such as Sukrin® Gold)
3 tablespoons applewood rub seasoning (such as
McCormick® Grill Mates®)

2 tablespoons onion powder

2 tablespoons smoked paprika

1 tablespoon garlic powder

1 tablespoon salt

1 tablespoon ground black pepper

8 pounds boneless pork butt

2 (12 fluid ounce) cans or bottles stout beer, divided
2 (12 fluid ounce) bottles hard apple cider, divided

Combine brown sugar substitute, applewood
rub, onion powder, smoked paprika, garlic pow-
der, salt, and pepper in a bowl for seasoning.

Trim pork butt, but leave a layer of fat on one
side. Rub entire pork butt with 1/2 cup of sea-
soning blend. Cover with plastic wrap and let sit
in the refrigerator for 3 days. Set aside remaining
seasoning blend for another use.

Preheat smoker to 230 degrees F (110 degrees
C). Place your favorite wood chips or pellets into
the smoker.

Place pork butt onto the middle rack, with the
fat side facing up. Pour 12 ounces of stout and 12
ounces of cider into a drip pan.

Smoke pork for 4 hours. Add remaining stout
and cider to the drip pan and add more wood chips or pellets. Continue to smoke for 3 hours more. Remove the drip
pan, pour drippings into a bowl, and reserve.

Continue to smoke the pork until a meat thermometer reaches 196 degrees F (91 degrees C), 1 to 3 hours more.
Let rest for 1 hour.

Pull the pork with 2 forks. Pour as much of the reserved drippings over the pulled pork as you prefer. Serve.

Honey Garlic Pork Chops

5 (1-inch thick) boneless pork chops
1 teaspoon salt

1 teaspoon ground black pepper
1 teaspoon garlic powder

1 tablespoon olive oil

Glaze:

1 cup honey

Y4 cup brown sugar

4 cup soy sauce

2 teaspoons chopped garlic

2 tablespoons butter

4 teaspoon ground ginger

1 dash cayenne pepper, or to taste

Preheat the oven to 350 degrees F (175 degrees C).
Grease a 9x13-inch baking dish.

Season pork chops with salt, pepper, and garlic
powder. Heat olive oil in a skillet over medium heat.
Brown pork chops 3 to 4 minutes per side. Transfer
to the prepared baking dish.

Whisk honey, brown sugar, soy sauce, garlic, and
butter together in a bowl and pour over the pork
chops in the baking dish.

Bake in the preheated oven for 25 minutes. Remove
from oven and let pork chops sit in the baking dish 5
minutes more to soak up juices.

Serve pork chops topped with extra sauce.

Recipes courtesy of allrecipes.com
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Commissioner praises contributions of female farmers

Commissioner of Agriculture Dr. Ryan Quarles spoke at the annual Kentucky Women in Agriculture conference

in Lexington Monday, a day before the state officially celebrated ‘Kentucky Women in Agriculture Day.’

Recognizing the importance of women in Ken-
tucky’s farming sector, Commissioner of Agriculture
Dr. Ryan Quarles spoke at the Kentucky Women
in Agriculture annual conference in Lexington, a
day before the state officially celebrated “Kentucky
Women in Agriculture Day,” on Tuesday.

“Any time women find a seat at the table in any pro-
fession, it’s a win,” Commissioner Quarles said. “That
follows true in agriculture, as well. Recent survey data
has shown women make up nearly 40 percent of our
producers. I was happy to join Kentucky Women in
Ag today to help celebrate the contribution our female
producers have to our farm economy.”

KWIA’s membership is comprised of women who
own and operate farms and agribusinesses, as well
as agriculture entrepreneurs, state and federal per-
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sonnel, ag educators and students, and consumers.
The annual conference provides attendees with the

opportunity to network and nurture a recognized
agriculture and agribusiness community. By empow-
ering women through education, involvement, and
action, KWIA has a positive influence on Kentucky
agriculture.

That influence is important, as the number of
female farmers in Kentucky keeps growing. In 2017,
42,946 women farmed in Kentucky, up 36.7 percent
from the number identified in the previous 2012 U.S.
Department of Agriculture census. Of those, 33,550
were involved in making day-to-day decisions on the
farm, 26,215 were the principal producers on their
farms, and 12,648 listed farming as their primary
occupation, the census found.

The Census of Agriculture is a complete count of
U.S. farms and ranches and the people who oper-
ate them. Even small plots of land — whether rural
or urban — growing fruit, vegetables or some food
animals. The Census of Agriculture, taken only once
every five years, looks at land use and ownership,
operator characteristics, production practices, income
and expenditures. USDA will start collecting informa-
tion for the next census in 2022.

KENTUCKY AG

SERVICES DIRECTORY

Need to Refinance Your Farm or Ranch Loan?
CONTACT US TODAY!
(888) 398-4119  www.ffb1.com

@ FRST FINANGALBANK 0 e

Kentucky Aquaculture
Association

502-782-4104

111 Corpaorate Dr.
Frankfort, KY 40601

Denise Jones

Senior Manager of
Farmss Ralations

THE DAIRY
ALLIANCE

Mark Haney
President

Drew Graham
Executive Vice President

9201 Bunsen Parkway - Louisville, KY 40220
502-495-5000
kylt.com

Ky. Poultry Federation/

Ky. Egg Council

2248 University Station « Murray, KY 42071
Ph. 270-404-2277

jguffey @ kypoultry.org
Poultry & Eggs — &1 Ag Commaodity”

Kentucky Pork Producers

Association
Bonnie Jolly KENTHLJJE K"'E*\
1110 Hawkins Drive @

Elizabathtown, KY 42701
270-737-5665
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POEK PRODUCERS

KDDC

Kentucky Dairy
Development Council
176 Pasadena Drive » Lexinglon, KY 40503
H.H. Barlow, III, director

Phone: (859) 516-1129 - Fax: (859) 260-2060
Email: kdde @ kydalry.org = www kydainy. org
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AGRICULTURE WORKFORCE
P AMAGEMENT ASSOCIATION
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www.awmalabor.com
1510 Newtown Pike, Ste. 110 - Lexington, KY 40511
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KADB approves more than $2.8 million for projects

The Kentucky Agricultural Devel-
opment Board approved $2,829,845
for agricultural diversification and
rural development projects across the
commonwealth at its monthly board
meeting.

State and County Funded Proj-

abotts@kcard.info.

City of LaGrange was approved for
$245,000 in state funds and $5,000 in
Oldham County funds for the construc-
tion of a farmers’ market pavilion to
provide a permanent structure for local
farmers’ markets. For more informa-
tion on the project contact, Russ Morris Program (MPIP)
at wvrussnky@live.com.

Hancock County Cattleman’s Asso-
ciation was approved for $5,000 in
Hancock County funds for a Hancock
County Youth Agriculture Production
cost-share program. For more informa-
tion on the project contact, Evan Tate
at evan.tate@uky.edu.

Kentucky Center for Agriculture
and Rural Development was approved
for $900,000 in state funds over a
two-year period to deliver technical
assistance and provide educational
opportunities to agricultural and rural
businesses. For more information
on the project contact, Aleta Botts at

nelson@kysu.edu.

products.
One MPIP Level 2 grant was
approved by the board totaling

County.
One MPIP Level 3 grant was
approved by the board totaling

Graves County.

Incentives Program

" “i0ctober 12th is National %

Farmer’s Day. We thank YOU
this day and everyday!

(888)398-4119

Farmer Mac

Approved Lender | FSA Preferred Lender |WWW.f‘fb1.c0m | @FFB1 | FDIC

Kentucky State University was
approved for $990,000 in state funds
for the continuation of the KSU Mini
Grant Program, which provides assis-
tance and mini grants to small-scale
and underserved farmers statewide in
ects the areas of aquaculture, value-added
products, organics, food insecurity,
farmer educational support, and agro-
forestry. For more information on the
project contact, Joni Nelson at joni.

Meat Processing Investment

MPIP provides funding for meat pro-
cessors who are currently or plan to
become USDA certified to financially

incentivize economical expansion of
businesses to process Kentucky meat

$30,426: Goldy’s Meats in Crittenden

$238,599: Burnett’s Enterprise in

On-Farm Energy Efficiency

The On-Farm Energy Efficiency

Incentives Program provides incentives
for Kentucky farm families to increase
the energy efficiency of existing equip-
ment or facilities on the farm.

Eight On-Farm Energy grants
were approved by the board totaling
$66,070:

Hickman ($10,150)

LaRue ($10,150)

Madison ($10,150)

Marion ($2,520)

McLean ($10,150)

Ohio ($10,150)

Rockcastle ($2,650)

Webster ($10,150)

County Agricultural Investment
Program (CAIP)

CAIP provides Kentucky agricultural
producers with cost-share assistance on
practices to allow them to improve and
diversify their current farm operations.
CAIP covers a wide variety of agricul-
tural enterprises in its 11 investment
areas, including, but not limited to bees
and honey, equine, forage, beef and
dairy cattle, goats and sheep, horticul-
ture, poultry, swine, timber and tech-
nology, as well as energy efficiency and
production; farm infrastructure and
water enhancement, marketing, and
value-added production.

Three CAIP were approved by the
board totaling $298,000:

Adair ($45,000)*

Johnson ($3,000)*

Woodford ($250,000)

Next Generation Farmer Pro-
gram (NextGen)

NextGen addresses the growing need
for a specialized program that would
benefit producers ages 18 to 40 that
have been engaged in an agricultur-
al operation for a minimum of three
years.

One NextGen Program was approved
by the board totaling $36,000: Wood-
ford ($36,000)

Youth Agricultural Incentives
Program (YAIP)

YAIP encourages youth to engage in
and explore agricultural opportunities.

Two YAIP programs were approved
by the board totaling $15,750:

Adair ($5,500)*

Shelby ($10,250)

All application periods and deadlines
for CAIP, NextGen and Youth and leas-
ing information for Shared-Use pro-
grams will be advertised locally.

*Existing programs receiving addi-
tional funding.

#

AMERICAN
WOOD FIBERS

390 Warehouse Road
Lebanon, KY 40033

WANTED: Logs and Standing Timber

American Wood Fibers is a manufacturer of
cedar and pine animal bedding products.

Buyers of Red Cedar, Pine
and Low Grade Poplar Logs

Interested Land Owners or

502-488-4020

Loggers can contact:

Gerald Beatty
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who really cared about farmers’ men-
tal health. We wanted to find ways to
break down the boundaries that farm-
ers can put up.”

Alethea Bruzek, UK Cooperative
Extension Service agent, was among
the UK and Kentucky State University
extension agents and faculty members
initially trained in QPR. Since being
trained, she has trained others.

“I have a unique opportunity to reach
farm families through my work in
extension,” said Bruzek, Boyle County
family and consumer sciences exten-
sion agent. “This training gave me the
tools that I need to start a conversation
with someone in my local farming com-
munity, who may be struggling. It was a
great chance for me to try to help.”

The centers received additional sup-
port from the 2020-2021 Kentucky
Legislature through an effort champi-

Farm Bureau members recelve
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UK centers train community members to recognize signs of mental distress

oned by Kentucky Rep. Brandon Reed.
The legislature’s allocation provided
funding for 40 more QPR trainers to
train an additional 300 Kentuckians in
the Kentucky Rural Mental Health and
Suicide Prevention pilot program. The
second cohort of participants are locat-
ed in counties with high needs for these
services. They live in areas with high
rates of morbidity and mortality and a
large number of farms.

“It is extremely rare to have support
from a state legislature to address rural
mental health, and we are so apprecia-
tive that our legislators have made this
issue a priority,” Mazur said.

The centers are also studying the
effectiveness of the trainings. In
the first group of participants, UK
researchers surveyed them three days
before and one month after the train-
ing.

“Our findings show that the training
had a statistically significant impact

We value our long-standing
partnersh’ip with Farm Bureau and
ar their members

FORO SUPER DUTY"

Don't miss out on this offer.
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upon trainees. After the training,
participants were twice as willing to
intervene with someone who needs
help,” said Carolyn Oldham, director
of continuing education for the Central
Appalachian Regional Education and
Research Center. “In our first group of
trainers, two had actually intervened
with a producer within the first month
after learning QPR.”

The second cohort of participants is
in the midst of training. Researchers
will survey this group at one month, six
months and one year after they com-
plete the program.

The researchers are also working with
the Kentucky Injury Prevention and
Research Center to upgrade the state’s
suicide hotline so when a Kentuckian
calls it, a fellow Kentuckian answers the
phone. Callers to the Kentucky hotline
are also asked if they are a farmer or
member of a farm family, which will
allow researchers to track mental

N

270-384-9454

health issues in rural communities.

The Southeast Center for Agricultural
Health and Injury Prevention and the
Central Appalachian Regional Research
and Education Center are funded by
the National Institute for Occupation-
al Health and Safety and directed by
Wayne Sanderson, a professor in the
UK Department of Biosystems and
Agricultural Engineering.

Plans are underway for the project
to build on the Kentucky model and
extend and expand their agricultural
community-based QPR train-the-train-
er model to other Southeastern states
the center serves.

The center also developed a video
that highlights the importance of
suicide prevention education and fea-
tures some participants from the first
co-hort. It is available online at drive.
google.com/file/d/1cXcmtfN3C6x-
J3amapD3xPq-nHGN1B6_nn/view.
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By Jimmy Henning

Fertilizer prices have gone crazy.
This increase hits forage producers

disproportionately hard, in my opinion,

because they don’t get to sell all of the
product that is grown when they fer-
tilize. Not all pasture is grazed and not
all hay gets sold. I have been thinking
about this issue, and have had several
questions as well. If there is an original
approach to the challenge of high fer-
tilizer prices, it is this: Get the benefits
from applying fertilizer without apply-
ing fertilizer. Bear with me — there are
some things that are cheaper than fer-
tilizer that can get more forage out of
your fields. But in many cases, fertilizer
is just necessary.

Get a current soil test. A soil test
costs less than $10 and is even free in
many places. Knowing the current pH
and phosphorus and potassium status
has never been so important. A soil test
allows you to target fertilizer applica-
tions to fields that have the potential to

DO YOU STRUGGLE WITH ANNUAL RYEGRASS?

You like the yield, but it’s a few weeks too early maturing?

TRY BYRON'S TIMOTHY MANAGED AS A WINTER ANNUAL

Dries with ease « Works well as a winter annual
Economical « Seed 12-15 pounds per acre with drill in fall
Ideal following corn silage and soybeans
Very winter hardy « Proven to tolerate extreme cold temps
Matures later than most small grains taken for forage
Harvest more acres at optimal quality « Can be ready for harvest for hay first of May

Early or late, we have a Timothy variety that fits into your harvest schedule!

h'\- CALL 1-800-801-3596 FOR MORE INFORMATION!

OR CONTACT CRAIG COHRON AT (270) 202-9346
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Thinking about high fertilizer prices

respond. If the phosphorus or potassi-
um soil test level for a given nutrient is
in the low range, then the probability of
a yield response is high (Table 1). If the
phosphorus or potassium soil test level
is in the medium or high range, the
probability of a yield response dimin-
ishes. So, our best advice at this time

is that if your soil test value is a solid
medium, do NOT apply that phospho-
rus or potassium fertilizer until prices
moderate.

Monitor soil test levels in hay-
fields closely. Since hay removes
much higher quantities of nutrients
than grazing, it is important to closely
track nutrient levels and apply phos-
phorus or potassium fertilizer when
soil test values drop below the medium
range. This will prevent nutrient min-

ing and yield decline.

More on that later.

Control weeds. Every pound of
phosphorus or potassium that plants
like ironweed or thistle take up is
robbed from your forage. Controlling
weeds leaves more nutrients for desired
forages. Herbicides can often be
applied for less than $20 per acre, and
sometimes a lot less.

Lime according to your soil test.
Apply all the limestone that is needed
as if you were growing clover. Lime-
stone has not had the large run up in
price that we have seen with nitrogen,
phosphorus or potassium. In many
places lime is priced below $20 per ton,
spread. Ok, so technically lime might
be considered a fertilizer because it

UKY Soil Test Level Probability of Yield Responset

. Very High
High
Medium +

' Medium
Medium -
Low

' Very Low

0%
<25%

25 to 50%
50%
50 to 70%
70-90%
=00%

tThese are estimates and will vary with soil type and environmental conditions.
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does supply calcium. More important-
ly, applying needed lime will get pH
into the optimum range for nutrient
availability and more importantly, for
legumes.

Upgrade your legume game.
Legumes fix atmospheric nitrogen into
nitrogen compounds the plants can
use, and you don’t have to pay extra
for it. To be sure, legumes do need a
modest amount of phosphorus and
potassium, but in return they give you
a big bonus, free nitrogen. In order to
get the same yields from a grass- clo-
ver field as you would with grass plus
nitrogen, we know we have to have at
least 25 percent clover by weight in the
stand — which looks like 75 percent clo-
ver visually.

We need to make distinction about
what kind of legume needed. For most,
this is red clover. We need the high
yield of red clover to replace the nitro-
gen-driven yields of grass that we were
depending on. Red clover seed of an
improved variety costs around two dol-
lars per pound. Seeding ten pounds of
red clover per acre costs about $20 — a
bargain for the 150 pounds of nitrogen

SEE THINKING, PAGE 15
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Labeling for lab-grown
product under review by USDA

FROM PAGE 1

He said consumers should be able
to clearly tell between which protein
products are “whipped up in a lab and
those raised on a family farm.”

A 2018 article by “Scientific Ameri-
can” said the meat is made by taking a
muscle sample from an animal where
stem cells are collected. Those cells are
then multiplied “dramatically;” to allow
them to differentiate into primitive
fibers that then bulk up to form muscle
tissue. It says one tissue sample from
a cow can yield enough tissue to make
80,000 quarter-pounders.

The article also states that “clean
meat,” as advocates call it, would have
to overcome multiple barriers “if it is
to be commercially viable,” with two of
those being cost and taste. The cost of
creating one patty from lab-grown meat
back in 2013 was more than $300,000,
and said to be “overly dry” Expenses
have since dropped, with some insti-
tutes offering research grants around
the world to help companies reach
commercial-level production, in terms
of cost.

Advocates of this process say it elimi-
nates the killing of animals for food and
reduces environmental costs of meat
production, since it involves sustaining
only cultured cells and not an entire
animal. They argue it can fight climate
change.

However some experts say that due
to the process, lab-grown meat is built
on the same foundation as our current

food system, and that it’s on the way to
creating more challenges within that
system, perhaps even replicating the
ones advocates say it solves. Opponents
also say it’s disruptive to the under-
standing of where food comes from,
not to mention to the country’s farms,
and could make our food future worse
instead of better.

Friday, Commissioner Quarles re-em-
phasized that he, and Kentucky farm
families, believe in the free market, but
“it’s incredibly important that we stand
up for our industry and for transparen-
cy for our consumers.”

The USDA says its Food Safety and
Inspection Service has already received
thousands of comments on the topic
of labeling, since the joint jurisdiction
was announced between it and the FDA
in 2018. But, it says the agency needs
specific types of comments and infor-
mation about using animal cell culture
technology.

“We need to make sure that the
USDA hears loud and clear from us,”
Quarles said. “.. I hope farmers across
the state will join me in advocating
for our industry on the federal level as
well”

Comments will be open through Dec.
2. To submit a comment, visit regula-
tions.gov, or mail to Docket Clerk, U.S.
Department of Agriculture, Food Safety
and Inspection Service, 1400 Inde-
pendence Avenue SW, Mailstop 3758,
Washington, DC 20250-3700.

By Bobbie Curd

Field reporter

Farm serves as outdoor classroom

FROM PAGE 3

The second thing, he noted, “They
work. They understand success is
earned, and it’s what you do when you
don’t have to do anything that makes all
the difference.”

He said people who succeed are also
willing to listen and learn, and they
“have a can do, very positive attitude.”

Mark Haney, KFB president, was also
on hand for the event. He thanked the
Taylor County chamber for hosting
their meeting at Homeplace on Green
River.

“Anytime we can get a Chamber to

recognize and spotlight agriculture
all across the state of Kentucky, it is
extremely important,” Haney said.

Haney said farmers spend time
beyond production making sure they
are up-to-date on the latest technolo-
gies and innovations in the industry.

“We also want to teach farming, teach
agriculture, teach the way of life in
agriculture to our children, but we in
the farming world don’t have time to do
that...We’re dependent on projects like
this,” he said.

By Sharon Burton

snburton@farmlandpub.com

ocToBER 21,2021 | 13

\\\Q/ﬁ
Proud.
17th Annual

GATEWAY REGIONAL
BRED HEIFER SALE

FRIDAY OCTOBER 29 « 6:30PM

BLUEGRASS STOCKYARDS EAST
3025 OWINGSVILLE ROAD « MOUNT STERLING

SELLING 140

SPRING BRED HEIFERS
and a few GOW/CALF PAIRS

COST SHARE ELIGIBLE

o Heifers have completed extensive spring and fall health
programs.

e All Heifers meet requirements for Kentucky Phase 1 CAIP
Cost Share and Tennessee program.

e All are examined safe in calf by a competent veterinarian
through palpation or ultrasound

e All service sires are calving ease acceptable bulls.

o Heifers are guaranteed BVD-PI negative, and are EID
tagged.

o Sold in uniform groups by breed, frame, and expected
calving due dates

o Free delivery of ten or more purchased up to 200 mile
radius

o Heifers have been screened by Kentucky Department of
Agriculture graders for structure, frame, muscle, disposi-
tion, and any imperfections

These heifers excel in quality and have exceptional future earning potential.

For More Information Contact:
John McDonald « (859) 404-1406 Email: johnk.mcdonald@ky.gov
Catalogs available 2 weeks prior to sale
Sale Day/Stockyard Phone: 859-498-9625  Jeff Copher: 859-229-7587
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Economic forecast bleak for ag sectors, consumers

Commissioner of Agriculture Dr. Ryan Quarles.

Supply chain issues and inflation brought on by the
pandemic are causing problems in a variety of Ken-
tucky’s economic sectors including agriculture, a leg-
islative committee heard in Frankfort on Oct. 6.

Kentucky Commissioner of Agriculture Ryan
Quarles told the Interim Joint Appropriations and
Revenue Committee that supply chain issues are at a
critical point.

“Our farmers, in the middle of harvest, are just one
worn out part, a broken part, away from being shut
down for two or three weeks,” he said. “It’s kind of
ironic that a half-million-dollar piece of equipment
can be shut down for a $30 part.”

Quarles says this is not just a short-term issue.
“We’re starting to see increases in input costs going
into the spring of 2022, most notably on fertilizer and
parts. We have barges that contain the parts that we
need, which are not being unloaded, and of course,
if you're shipping out, there’s a shortage of shipping
containers.”

While net farm cash receipts from crops are expect-
ed to go up this year, Quarles says that’s not the
whole story. “Our feed costs are going up as well,
whenever grain costs go up.”

A labor shortage is another big problem for the
agriculture industry, according to Quarles. “There are
over 10 million jobs available in America right now.
It’s hard to attract folks in ag to begin with; it’s hard
work and you can’t Zoom’ it in. You have to show
up every day despite the weather conditions, and it’s
really becoming an issue.”

There are other shortages affecting agriculture,
Quarles stated. “In the dairy industry, you're seeing
various types of containers, because they are having
a hard time finding plastic bottles. Our friends in the
bourbon industry are having trouble finding glass
bottles to put bourbon into right now. There are no
shipments of bourbon going to some states because
you can’t find the glass to bottle it.”

Tom Underwood, executive director of the Ken-
tucky Wholesale Distributors Association, said

shortages also exist for a number of products at the being shut out.
wholesale level. As a result, he suggested that anyone By Tom Latek
shopping for Christmas should do it now, to avoid Kentucky Today

AT LG SEEDS, WE OFFER FARMERS THE SEED
AND TRAIT CHOICES THEY NEED, WITHOUT
ALL THE DISTRACTIONS THEY DON'T.

Our unique portfolio, backed by a solid agronomic team delivers
consistent performance, harvest after harvest. You choose what
works best for your operation and our team stands ready to help
ensure a positive return on your investment.

Visit LGSeeds.com

-
The LG Seeds esn nis aﬁglstered tradmark of AgRella ;T_S{netldfs LLC.
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FROM PAGE 12

that a good stand of red clover can fix
annually. Red clover is also nutritious
and its isoflavones directly counteract
the vasoconstriction that hurts cattle
production. It is often discounted as a
hay crop because it is dusty due to the
hairs on its stems, but it will be good
cattle feed. Obviously, seeding red
clover either by frost seeding or inter-
seeding next spring will take some time
to get into full production. Focusing on
getting and maintaining high levels of
red clover in fields for the long term is
the best way to reduce dependency on
fertilizer nitrogen.

Develop a whole new appre-
ciation for manure. Most of the
nutrients livestock consume are cycled

Thinking about high fertilizer prices

THE FARMER’S PRIDE octoBer21,2021 | 15

back to the soil through manure and
urine. Feeding hay on low fertility land
and spreading manure captured from
a feeding area can be welcome sources
of nutrients. Rotational stocking during
the growing season will better distrib-
ute manure and urine on pasture land.

High fertilizer prices can help you
make some bold shifts in your forage
program. Strategic fertilization based
on soil tests, not letting weeds rob
nutrients from your forages, taking
advantage of the relatively good prices
for limestone, using more legumes and _ ! !
making the most from manure are all Seemg a fertlllzer truck ina hay field might be a rare slght this faII and wmter
good outcomes to a bad situation. High fertilizer prices can drive some bold and beneficial changes in a forage

Happy foraging. operation.

Note: The author wishes to thank

Chris Teutsch, John Grove and Edwin WH 0 lE_an M

Consider drying remaining corn crop | REVENUE PROTECTION

High energy costs and wet weather
have delayed the harvest of what is
expected to be a record corn crop for
the state. To preserve yield and quality,
a University of Kentucky agricultural
engineer is recommending producers
consider harvesting and mechanically
drying corn still left in the field.

“Wet weather and higher energy
costs certainly have the potential to
squeeze producers’ profits, especial-
ly if additional wet weather further
delays harvest and losses climb above
the average of 5 percent,” said Sam
McNeill, agricultural engineer in the
UK College of Agriculture, Food and
Environment. “Even with this season’s
high energy prices, most producers
could benefit from heated air drying
their crop by at least five moisture
points.”

The National Agricultural Statistics
Service is projecting Kentucky corn
producers will harvest 268 million
bushels this fall with average yields
around 185 bushels per acre. If these
production levels are realized, it would
make the 2021 crop the largest on
record.

McNeill calculated yields of 150, 200
and 250 bushels per acre by current

ADVERTISE IN OUR NEXT ISSUE!
CALL JACINDA AT 270-384-9454

\Whole-Farm Revenue Pratection policy targets diversified
farms and farmers selling multiple commaodities,
including specialty crops to wholesale markets. The policy

corn prices of $5 a bushel and pro-
jected harvest losses of 2 percent, 5
percent and 8 percent. He then com-

pared them to the costs associated with is also designed to meet the risk management needs of
heated air drying the corn by five and diversified crop or livestock producers including those
10 moisture points using current ener- growing specialty crops and/or selling to local and

gy prices and average dryer efficiency.
He found that producers can expect
returns from drying the corn at least

regional markets, farm identity preserved markets, or
direct markets.

five moisture points if they anticipate * Coverage levels are available with a range of 50%-83% in 5% increments.
their harvest losses will be 5% or great- Premium subsidy levels vary by coverage level.

er. Gains from drying the crop by five * Three commodities are required for 80% and 85% levels of coverage.
points could range from $6 to $48 per e All agricultural commodities generating income for the entity on the
acre, depending on yield when all costs grower’s Schedule F federal tax document must be included to determine
are considered. coverage.

“This range of values is anticipated
this season, but producers can use their
own values to quickly estimate a mean-

e Animal or Animal Products are limited to a cap of $2 million per entity.
e Nursery and Greenhouse Products are limited to a cap of $2 million per

ingful comparison for their operation,” entlty: o , , . .
McNeill said. “The value and satisfac- e The liability limit for this program is $8.5 million per entity.
tion of knowing the crop is safely out of ¢ Other MPCI policies may continue coverage alongside
the field depends on individual opera- the WFRP policy.
tions.” e Beginning farmer and Veteran discounts available.

McNeill has posted a spreadsheet to ® Hemp coverage available.

the UK Biosystems and Agricultural
Engineering website to help producers
determine the best options for their

operation. It is available at uky.edu/ & f .
bae/grain-storage-systems. N 5 H E L&Y
By Katie Pratt gl -

University of Kentucky £ : INSURANCE AGENCY INC.

1-800-353-6108
500 Main St,, Shelbyville, Ky. 40065
shelbyinsuranceagency.com « Sia@iglou.com

Equal Opportunity
Provider.
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REGISTERED ANGUS

CAMPBELLSVILLE, KENTUCKY
Ben T. Cox,

D.V.M.

270-469-5517
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C ALF CHERS
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The Cattlemens Friend
Harry Rogers

3460 Old Franklin Rd. ¢ Scottsville, KY 42164
270-622-9337 * amosuh60a@nctc.com

St. Clair Farms
Registered Angus
Eric & Sherry St. Clair

Registered Angus Cell 270-617-1079

13433 Falls of Rough Rd.
Falls of Rough, KY 40119

stclairangus.com

7y The |f ;
-coun ty*cam
Wy "J AL .
o) E -
DIAMOND Foundation
@MK T Gmctic:;
*1&5%35‘
Bulls:

Registered Angus, Chiangus & Chimaine Cattle
BREEDING STOCK & YOUTH CATTLE
718 Oil Field Rd. - Horse Cave, KY 42749

270-786-2020 - 270-404-5304
Soe & Mary Kate Kordes Fime & Wonde Quigpions

KY Dealer

3 tacetmak:

Jerry & Juady Ffank/n

Purebred Angus Bulls
18 — 20 months e fertilty tested

Jerry | 859-319-1400 ¢ Judy | 859-583-1400
Danville, KY

STAR ﬁ FARM

Black Simmental Cattle

Juozs . Covoer el Coonmer T Ceomer
H205 Tompinaville R R0 Souda Pk Rd. S 2VRk A
Gl KY 42121 Gl K5 22141 e TR, Toen 22020
I-427-IM 71157 bl -t M- G647

e-mail: jennmer#tserte.emm

?.0

Cal. 1505
Scharhoh, Kentunky

REGISTERED HOISTEIN CATTLE

EHA 28300m 1065F 868p
Registered Yearling Bulls Always Available

Chris Robey Adam Robey
270-726-5543 270-726-0494

Isaacs Angus

Tim & Ann Marie Isaacs
809 Glen Logsdon Rd. » Horse Cave, KY 42749
270-528-5486 - 270-528-1946

Matt Isaacs - 270-774-5486
Quality Alfalfa Hay

Registered Angus Cows For Sale
Registered Angus Bulls - Service Age

Danny Miller

and
Polled Herefords Trent Miller

LINEERED VICTOR DOMING CATTLE

_'» BULLS FOR SALE

jmsvictordomino.com

270-465-6984 * 270-566-2694 * 270-566-2000
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KycornconNNECTION

News from the Kentucky Corn Growers Association and Kentucky Corn Promotion Council

Nitrogen-Use Tool Intended to Help
Farmers Curb Rising Input Costs

Tool development that will that help
growers reduce input costs has been an
investment priority for the Kentucky
Corn Promotion Council. This report
shares findings that may help.

The University of Kentucky
proposed an experiment to examine
the interactive effects of cover crop
practices and landscape topography on
the profit maximizing nitrogen rate for
corn. Sam Leuthold, Ole Wendroth,
Hanna Pottenbarger, and team wanted
to determine how corn yield and
reliance on nitrogen inputs vary by
landscape position and how this spatial
variability is affected by a cover crop.

Using KyCorn funding, they
established field trials in the 2019
and 2020 growing seasons at two
locations: an on-farm collaboration in
Hardin County KY, and the University
of Kentucky Spindletop research
farm in Fayette County. In the falls
of 2018 and 2019, they established
three cover crop treatments, a cereal
rye monoculture, a cereal rye/crimson
clover mixture, and a winter fallow.
Following cover crop termination
the subsequent spring, four nitrogen
rates were applied, which ranged from
0-240 pounds N per acre. Nitrogen
was applied as a split application,
with 37 pounds applied at planting
as a 2X2, and the remainder surface
applied at the V5 stage. Once reaching

maturity, the corn was harvested,
either by hand or using a 2-row plot
combine, depending on location.
When analyzing their results,
they observed a significant effect of
landscape position at all experimental
locations, with the depression
consistently yielding significantly
higher than the slope and the
summit. The presence of a cover crop
decreased corn yield by about 7 bu/
acre averaged across nitrogen rates,
landscape positions, and site-years.
When they examined the variability
in yields between cover cropped and
non-cover cropped plots, they saw
somewhat increased variability across
landscape positions when the corn
followed the rye or mixed cover crop.
That variability was further observed
when they examined topographic
attributes across these fields, such as
the slope. Their data from the field
trials showed that yield decreased with
increasing slope, and this effect was
slightly more pronounced following
a cover crop. This finding suggests

that a cover crop may increase spatial
variability in corn yield in the short
term. However, over the long term,
cover crop use is expected to conserve
topsoil, which may provide a yield
advantage relative to no cover crop on
sloping land over time.

Three of the four site-years (Hardin
County 2019, 2020, and Fayette
2020) responded to nitrogen and the
results are summarized in the table.
The yield was lowest on the summit
and greatest in the depression, with
less obvious differences when adequate
nitrogen was applied. Averaged across
the three site-years, the nitrogen rate
that maximized yield (among the
rates applied) was 160 1b N /acre on
the summit and 240 Ib N /acre on
the slope and depression regardless of
cover crop presence. The delta yield, a
measure of crop response to nitrogen
tertilization was similar among
treatments, except for the non-cover
cropped depression treatment where
the delta yield was lower. To see full
results, visit kycorn.org /research.

Summit Slope Depression
Cover* | No Cover Cover No Cover Cover No Cover
Yield at O N 136 144 143 150 184 200
Yield at Optimum N 194 191 195 202 240 226
Delta Yield 58 a7 52 52 56 26
* Averaged across the rye and mixture treatments, which had similar effects on corn yield.

USDA to Survey Corn Production Costs and Chemical Use

In the next few weeks, a U.S. Department of
Agriculture representative may contact you to participate
in the Agricultural Resource Management Survey (ARMS).
This survey is a major source of U.S. farm production and
economic data that has a direct impact on farm policy.
This year the survey will focus on production practices

and chemical use for corn producers.

Please help enumerators complete the survey by

providing input on your nutrient and fertilizer use,

tillage and pest management practices, and production
costs for corn farming. To protect the health and safety
of producers, partners, and employees, NASS has
suspended in-person interviews. Instead, representatives
from USDA will call to schedule a telephone interview.

For more information about ARMS, visit:

nass.usda.gov/go/arms.

| 17
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2021 Crop Predicted
to Smash Production
and Yield Records

According to NASS, Kentucky corn
production is forecast at 268 million
bushels, which would be a record
high if the estimates hold.

Average yield is estimated at a
record high 185 bushels per acre.
If the final corn yield is 180 bushels
per acre or more, it will only be the
second time that the state average
has been at least 180. Last year’s
average was 184 bushels per acre.
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SAVE
THE DATE

KENTUCKY

Commodity Conference
Thursday, January 13, 2022
Bowling Green, KY

Learn more at
kycommodityconference.org

Accommodations at the Holiday Inn
University Plaza, Bowling Green
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Call Hailey Hare at
270-384-9454 or

text 270-634-4164 to
get your ad in the

%
P

Auctioneer Directory

L I.-.I' —tﬁ
REAL ESTATE & AUCTION CO.
504 31-W BYPASS « BOWLING GREEN

David Tarter

T;' -

BRYANT

REALTY & RUCTION CO.

110 E. Guardian Streat
Columbla, Kentucky 42728

Mobile 270-634-1401
Office 270-384-2973

K] m
DALE HAYES AT Office: 270-781-0001 auct1 @aol com
FRETINER Cell: 270-791-8601 www.tarteronline.com

H. BARRY SMITH
REALTORS AND AUCTIONEERS, LLC

Your full service auction company!

888-631-2746 » 502-633-2746

\

DNDU BRID 8 ONLINE ONLY AUCTIONS.
E Consultation!

WWW. GoldenRuIeAuctlon com

Visit us for current REAL ESTATE
listings & upcoming AUCTION events!

270-384-1111 » 1-800-854-9992

GOLDEN RULE-WILSON
Real Estate & Auction #1, LLC

88 Brunerstown Rd. ¢ Shelbyville, KY
shawn@hbarrysmith.com

Danny Mouser, Agent & Auctioneer
Troy Coffey, Agent & App. Auctioneer

Alex Popplewell, Auctioneer
Chris Wilson, Broker and Auctioneer

KESSLER

AUCTION & REALTY CO.

HOMES * FARMS « ESTATES - PERSONAL PROPERTY
ANTIUES - FARM MACHINERY = BUSINESS LIGUIDATIONS

304 E Broadway John M. Kessler
Carnphellsyille, KY Principal Braker - Auclioneer
270-165-T051 John ¥Wayne Hessler

www kesslarauction.com Associate Broker - Auctioneer

For The Best In Auction & Private Sales =
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'Roeder Auction Company

1010 Skyline Dr. s : =
. Hopkinsville, KY 42240 - -

Owner: Delbert Roeder
- Cell 270-881-2610
Office 270-962-7273
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PORK PRODUCERS
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www.hragripower.cqp,

THE POWER TO GET YOU MORE

Sovbean Board

www.kysoy.org
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What's the Difference Between Pesticide Free and Organic?

As you are perusing the grocery
store, you may notice that some
foods display different labels that
look, and sound, similar. Specifi-
cally, you may have questioned the
difference between pesticide-free
and organic labeling. Is there a dif-
ference between the two? Does one
mean more than the other?

To gain some insight into the
difference between pesticide-free
and organic, BestFoodFacts.org
reached out to Dr. Paul Vincelli,
Extension Professor and Provost’s
Distinguished Service Professor,
University of Kentucky.

What does it mean to be
pesticide-free? What about
organic?

Dr. Vincelli: “'Pesticide-free’ is
not a strictly defined term, but it
might be used to refer to crops that
were not treated with any synthetic
(human-made) pesticides. Pesti-
cides are substances for controlling
insects, weeds, or disease-causing
organisms. ‘Organic’ commonly re-
fers to ‘certified organic:” agricultur-
al products certified to have been
produced in compliance with the
National Organic Program (NOP) of
the USDA's Agricultural Marketing
Service.”

The NOP is responsible for
creating national standards for
organically produced agricultural
products. If a product meets their
standards, they will receive the
USDA organic seal; however, it
should be noted that these regula-
tions do not address food safety or
nutritional value.

In order to meet the USDA
organic standards, a product must
contain the following criteria:

e Produced without excluded
methods, ionizing radiation or
sewage sludge

e Produced per the National List
of Allowed and Prohibited Sub-
stances

e Qverseen by a USDA National
Organic Program — authorized
certifying agent, following all
USDA organic regulations

If something is organic, doesn’t
that mean that it is pesticide-
free?

Dr. Vincelli: *No. It means only
that the product was produced
according to the standards of the
NOP. While organic growers are
commonly committed to using lim-
ited to no pesticides, they can—and
often do—use pesticides allowed
under the NOP standards.”

Have you wondered what a pes-
ticide is? According to Dr. Vincelli,
there are three categories of sub-
stances that act to kill pests:

1. Synthetic pesticides. These are
pesticides created by humans.

This includes substances that
may be designed to mimic
natural substances. These are
applied to the plant in some
way: as a spray, a seed treat-
ment, etc.

2. Natural pesticides applied to
plants. These are pesticides

made from natural substances.
An example would be copper-
based pesticides. Copper is
mined by humans, but the
copper-based active ingredient
has not been created by human
design. Another example would
be pesticides made from natu-
rally occurring bacteria found in
the soil. These naturally occur-

ring substances can be toxic

to pests, such as spider mites,
mosquitoes, ants, fruit flies and
others. Spinosad is such a com-
pound and some spinosad prod-
ucts are approved for use in
organic agriculture. Pesticides
in this category are applied to
the plant in some way, much
like synthetic pesticides.

3. Natural, internal pesticides.
These are natural chemicals
synthesized internally by the
living plant to defend itself
against pest/disease attack.
Plants are figuratively assaulted
constantly by microorganisms
and insects that want to con-
sume the plant’s tissues. Since
plants can’t run away to escape
these attacks, they must defend
themselves through chemicals.
Plants are rather remarkable
chemists, and defense against
attack is a big reason for this.

“When people say the word,
‘pesticide,’ they almost always are
thinking of category #1,” said Dr.
Vincelli. “Some of the substances in
category #2 are approved for use
by organic producers. Even though
they are natural, they are toxic to
target pests—and sometimes to
non-target organisms also, includ-
ing humans. But since these sub-
stances are natural, many people
mistakenly believe that they cannot
be pesticides, but they are, because
they kill or disrupt pests. A common
assumption about natural sub-
stances—pesticides or not—is that,
since they are natural, they must
be safe. It is an easy assumption to
make. I often find myself making
the same assumption. However, it
is an invalid assumption. The world

is full of many natural substances
that are hazardous to our health at
some dose, even at doses we might
consume.”

Is organic food safer to con-
sume than conventionally
produced food?

Dr. Vincelli: “Simple answer: I
purchase and eat both conventional
foods and organic foods. This is
because I am generally impressed
with the rigor of the regulatory
process for pesticides. Most of
the time our federal review and
approval of pesticides by EPA is
impressive and designed to protect
public health while maintaining
agricultural productivity. In my 35+
years of working with pesticides,

I recall only one instance in which
I thought the federal government
was not adequately protecting
public health through conservative
decision-making about a pesticide.
That was a recent example. But
almost always, our government
does an excellent job of vigorously
assuring the safety of pesticides on
and in our foods.”

Continue reading at
kyfoodandfarm.info/engage.

Kentucky Agriculture &
Environment in the Classroom, Inc.

The articles and
information in the Pride in
Agriculture Education page are
provided by TeachKyAg.

Learn more at

www.teachkyag.org
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Blue Grass Stockyards of Richmond Graded Sheep/Goat Sale - Richmond, Ky. September 27, 2021

422 receipts 399 graded animals
Kid and Lamb prices remain very strong with high demand.

SLAUGHTER LAMBS WOOLED: Choice and Prime 1-2 85 Ibs 263.00; 109-130 Ibs 207.50-217.50. Choice 2 70 Ibs 290.00; 100 lbs 190.00.

HAIR BREEDS: Choice and Prime 1-2 56 Ibs 305.00; 75 lbs 290.00; 89 Ibs 265.00; 116 Ibs 227.50.
Choice 2 54 Ibs 302.50; 70 Ibs 280.00; 88 Ibs 255.00. Good and Choice 2-3 51 |bs 275.00.

SLAUGHTER GOATS KIDS: Selection 2 50 Ibs 307.50; 73 Ibs 282.50; 89 Ibs 280.00. Selection 2-3 65 Ibs 265.00.
Selection 3 51 Ibs 245.00.

Producers Livestock Sheep and Goat Auction , San Angelo, Texas Oct. 5, 2021

Compared to last week slaughter lambs steady. Slaughter ewes weak. Feeder lambs steady. Nannies weak; kids 10.00-15.00 higher. Trading and
demand moderate.

SLAUGHTER LAMBS WOOLED & SHORN: Choice and Prime 1-2 70 Ibs 288.00; 82 Ibs 266.00; 92-97 Ibs 217.00-236.00; 100 Ibs 232.00. Choice and
Prime 2-3 101-127 Ibs 200.00-230.00. Choice 1-2 54 Ibs 310.00; 68 Ibs 278.00. HAIR BREEDS: Choice and Prime 1-2 41-49 Ibs 320.00-340.00; 50-
59 Ibs 322.00-348.00; 60-69 Ibs 296.00-334.00; 70-79 Ibs 268.00-312.00; 80-87 Ibs 240.00-280.00; 90-98 Ibs 220.00-260.00; 100-109 Ibs 220.00-
248.00. Choice and Prime 2-3 114 Ibs 212.00. Choice 1-2 40-45 Ibs 300.00-320.00; 50-59 Ibs 270.00-318.00; 61-69 Ibs 260.00-292.00; 70-74 Ibs
246.00-258.00; 83-88 Ibs 226.00-230.00; 93-95 Ibs 200.00-226.00; 100-115 Ibs 200.00-216.00. Choice 2-3 117 Ibs 216.00. Good 1 42 Ibs 225.00;
53 Ibs 242.00; 63-67 220.00-234.00; 81 Ibs 215.00. SLAUGHTER GOATS KIDS: Selection 1 40-49 Ibs 320.00-358.00; 50-59 Ibs 322.00-354.00; 60-
69 Ibs 318.00-345.00; 70-75 Ibs 320.00-330.00; 80-88 Ibs 300.00-316.00; 90-93 Ibs 316.00-330.00; 101 Ibs 324.00. Selection 1-2 40-49 Ibs 280.00-
320.00; 50-59 Ibs 280.00-330.00; 61-69 Ibs 272.00-320.00; 70-75 lbs 268.00-318.00; 80-86 Ibs 225.00-262.00; 93-95 Ibs 252.00-280.00. Selection 2
53-59 Ibs 240.00-270.00; 65-68 Ibs 242.00-264.00; 73-77 Ibs 250.00-265.00.

Pemhty Longevtty Pmﬁtabtltty Central Kentucky

At Red Hill Farms, we are proud to Premier Heifer Sale
offer consistent genetics that rank at h ol

the top of the breeds for economic November 277, 2021 + 1:00 PM EST
indices. Matemal raits, such as Blue Grass Stockyards ¢ Lexington, KY

calving ease, low maintenance ensrgy
requirements and high conceptian
rates reinfarce what we already know

— prfiabilty arts ith the cow  Approximately 250 heifers will sell from producers in

Additionally, profitability is intensified Marion and Nelson counties.
Elie wihen catlls grow and grade.
b <'HEDH]LL ﬁ?zx xrm 231.! ASA #Zaaﬁ'ﬁad g} Prafitability truly is pasture fo plate! * Bred to calve in the spring starting February - March 2022
[£ W YN IDE RMCE M N BTEY If'i'i ¥E WA #F REA 4R Il o .
116 95 4 1471 035 85 54 506 186 389 03 um 0062 1.5 1742 96 Guaranteed bred to bulls with known EPDs and have met
T A e ) “ o o n

stringent requirements for health, quality and

*EPDs on 9-29-H

BULLS & FEMALES OF FA1
Saturday, October 30, 2021

11 am. CDT » At the Farm * Lafayette, TN

[line: 50 Red Angus, SimAngus™ & Cross-Ty Bulls .
Selling: 40 Registered Bred Heifers www.RedHillFarms.net

30 Commercial Bred Heilers I/ Awetion J;”;J’;ﬂf;’fﬂg“;:éﬂ;””r L 0

pelvic measurements.
* Guaranteed pregnant 30 days past sale.

* All consignors are certified Master Cattlemen.

For more information visit www.heifersales.com or contact:

“a m Bart, Sarah & Ty Jones « (615) 666-3098 Todd Harned David Sandusky o
RED HILL FARMS 466 Red Hill Road, Lafayetie, TN 37083 B L \ s
' HOME OF PRACTICAL GENETICS ; i mall@red hilfarms. net 7 oston chanon Qﬂntucur

Gnrdnn & Susan Jones « (270} !I!n Eﬁﬁa 502-249-2354 270-692-7793 Proud
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KENTUCKY GRAIN PRICES Eastern Cornbelt Ethanol
LOUISVILLE AREA: Louisville & Bagdad; PENNYRILE AREA: Allensville, Auburn, Franklin, Hopkinsville & Pembroke; Plant Report
BLUEGRASS AREA: Bardstown, Lexington & Winchester; GREEN RIVER: Caneyville & Livermore; 10/12/2021
NORTHERN KENTUCKY AREA: Silver Grove at Cincinnati; PURCHASE AREA: Clinton & Mayfield. Indiana Ohio lllinois
Opening bids at elevators and processing plants.
Yellow Corn Spot Bid 5.03-5.53
10/12/2021 4:00 pm est Louisville Pennyrile Purchase Bluegrass Green River Northern KY ) o )
Bids for next day Druid Dls_tlllers Grain ($/ton)
Cash Bids 10% moisture 157.00-210.00
Corn #2 Yellow - - -
Corn #2 White 4.97-5.08 4.93-5.03 ggg_ggg 4.98 5.08 5.00 Modified Wet Distillers ($/ton)
Soybeans #1 Y 11.25 11.58-11.73 | 11.63-11.87 11.53 11.53 11.75 50-55% moisture 50.00
Wheat #2 SRW NA 6.84 NA NA NA NA
Barley
Kentucky Weekly Cattle
N Receipts as reported at local
New Crop Delivery Contract markets:
Corn #2 Yellow 4.97-5.40 5.17-5.23 5.23 5.18 5.42 5.33 09/18/21 18,653
Corn #2 White 5.68-5.73
Soybeans #1 Y 11.25 11.58-11.73 11.88 11.53 11.53 NA 09/25/21 19,273
Wheat #2 SRW 6.61 NA NA 7.11 7.01 7.17 10/02/21 19.390
Barley ’
10/09/21 16,648
Weekly Feed Owensboro Commonwealth St. Louis Memphis Corn Belt Daily Direct Hog
Ingredient Price Grain Agri-Energy Weekly Feed Weekly Feed Feedstuffs Prices LM_HG218 FOR DAILY
Wholesale prices, $ per ton Hopkinsyville Prices Report Report 10/12/2021 LIVESTOCK
Rail or Truck FOB Location Barrows & Gilts AND
10/12/2021 10/12/2021 10/12/2021 10/12/2021 10/12/2021 Purchased Swine GRAIN
Receipts: 8,991 MARKET
Base Price: $67.00- REPORTS
Soybean Meal 48% Sol 336.70 — 346.00-351.00 333.00-343.00 308.00-342.00 | $71.00
Soybean Hulls 205.00 — — 150.00 —
Corn Distillers Grain Dried — 190.00 — 157.00-210.00 | wt. Avg. $68.67 CALL
Distillers Grain Modified — 106.00 — — FARMLOT
Distillers Grain Wet — 70.00 — — Compared to prior
Corn Condensed Solubles — NA — — day, wt. avg. base
Corn Gluten Feed 20-21 pct — — 210.00 155.00-170.00 | prices were 0.55 1-800-327-
Corn Gluten Meal 60 pct — — 605.00 — 510.00-540.00 | |ower. 6568
Cottonseed Meal 41 pct — — 325.00-335.00 300.00 —
Whole Cottonseed — — — 325.00 — 5 Day Rolling Aver- | 1-502-573-
Wheat Middlings — — 175.00-200.00 — age: $69.75 0553
31st Annual Loretto Grain

ELITE BRED HEIFER SALE

Presented by Bourbon County Livestock Improvement Association
WEBSITE: www.eliteheifer.com
Virtual Sale Available (Download Form on Website)

Monday, November 1, 2021

Sale 6:00 PM E.D.T.
Inspection 1:00-5:00 PM E.D.T.

Current bids are on our website
at peterson-farms.com

Sales and Marketing call: Deborah Gillis
270-699-0792
Deliveries call: Brent Hupman
502-827-3344

Approximately 300 heifers available - approximately 150 Al

(Angus & Angus X, Charolais X, Simmental X, Red Angus)

All heifers calthood vaccinated

All heifers have tested negative for BVD, PI

Sale lots will be grouped to calve in 45 days

Lots can be viewed online at www.eliteheifer.com

Heifers bred to calving ease bulls with EPD’s available, some bred Al

Heifers have met minimum pelvic measurement requirements

Heifers have met target weight requirements for their breed types

Fall health work completed (Bovi Shield Gold 5 FPL5 & Pour-on wormer, 45 days before sale)

All heifers meet Large or Medium frame

No shorts, bad eyes, no horns, no rat tails (Inspected by Ky Dept of Ag)

All heifers are Source Verified AND Electronically Identified

FREE DELIVERY OF 10 OR MORE HEAD, UP TO 500 MILES

Heifers owned and managed under Elite Heifer guidelines since 12/1/19

All heifers guaranteed pregnant 60 days post sale. Heifers may be palpated by a licensed
veterinarian up to 60 days post sale and buyer be refunded $5.00/head for heifers palpated
Heifers are qualified for Phase 1 Cost-Share Programs

A0 U U U N N N N N N N N N NN

AN

Sale Location:
Paris Stockyards

Sponsored by:
Central KY Ag Credit

Sponsored by:
Southern States — Paris

Purina US 68 North Farm Credit Mid-America
Select Sires Peoples Exchange Bank-Winchester
Zoetis

FOR MORE INFORMATION:
Bourbon County Extension Office — 859-987-1895 or Toll Free 1-888-317-2555
SALE DAY PHONE: 859-987-1977

®Registered in U.S. Patent and Trademark Office
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STATE AVERAGES

Steers (M&L 1-2) This Week Prior Week Last Year
350-400 Ibs 163.19 163.09 155.46
400-450 1bs 154.21 157.84 145.98
450-500 1bs 153.57 154.64 144.00
500-550 lbs 148.12 148.36 139.26
550-600 1bs 144.84 146.17 137.52
600-650 lbs 141.02 141.95 133.84
650-700 Ibs 137.14 136.81 130.44
700-750 lbs 137.32 135.90 127.82
750-800 Ibs 133.83 136.60 130.18
800-850 lbs 133.08 142.17 131.16
850-900 1bs 126.93 135.73 127.71

Heifers (M&L 1-2)
300-350 Ibs 136.24 136.24 128.90
350-400 lbs 134.54 135.44 128.18
400-450 lbs 135.58 134.98 127.47
450-500 1bs 133.07 132.69 125.43
500-550 1bs 130.84 131.66 123.17
550-600 lbs 128.85 127.90 122.37
600-650 lbs 125.26 124.48 118.14
650-700 lbs 123.36 125.11 118.52
700-750 Ibs 120.21 117.29 123.41
750-800 Ibs 113.79 116.45 115.85

WEELKY COW SUMMARY

Slaughter Cows Average High Low
Breakers 53.00-67.00 60.00-73.00 50.00-62.00
Boners 52.00-68.00 61.00-76.00 43.50-62.00
Lean 43.00-62.00 52.00-73.00 37.50-55.00

Slaughter Bulls Average High Low
Yield Grade 1&2 80.00-99.00 90.00-115.00  58.00-87.00

September 23, 2021 Bowling Green, KY

SLAUGHTER GOATS: 98

Kids-Selection 1 55 Ibs 330.00; 70 Ibs 310.00; 96 1bs 280.00. Kids-Selection 2 36

Ibs 200.00; 45 1bs 200.00; 52 1bs 330.00; 70-72 Ibs 300.00-320.00; 140 Ibs 205.00.
SLAUGHTER SHEEP: 221

Wooled-Choice and Prime 1-2 68 lbs 295.00; 147 1bs 230.00.

Hair Breeds-Choice & Prime 1-2 52 1bs 320.00; 69 1bs 275.00; 89 1bs 245.00;

115 1bs 240.00. Hair Breeds-Choice 2: 59 Ibs 312.50; 74 1bs 260.00;

88 1bs 250.00.

GRAINS This Week Prior Week Last Year
Corn 4.79-5.41 4.67-5.79 3.65-4.04
Soybeans 11.31-12.39 11.42-12.77 9.72-10.71
Red Winter Wheat 6.75-7.07 6.60-7.55 4.89-6.18

View full market reports
at www.ams.usda.gov

West Kentucky Select
BRED HEIFER SALE

Selling 250 Spring Calving Bred Heifers

Saturday, November 20, 2021

12:00 noon central time

Kentucky-Tennessee Livestock Market
Guthrie, Kentucky

For more information contact:
Kevin Laurent, University of Kentucky (270) 365-7541 ext. 226
Mark Barnett, KY-TN Livestock Market (270) 483-2504

See these heifers at: www.kyheifersale.com
All heifers are guaranteed bred to bulls with known EPDs and have met

stringent requirements for health, quality and pelvic measurements.
All heifers qualify for KY and TN Cost Share

WEST KENTUCKY SELECT BULL SALE
Selling 10 Angus bulls—24 months old
Immediately following the West Kentucky Select Bred Heifer Sale.

& Bluegrass Stockyards

of Richmond, LLC

348 K. Street - Richmond, Ky.

. CATTLE SALE

Every Friday
at 9:30 a.m.

GOAT SALE

Second and 4th Monday of
each month at 1p.m.

TEr W WEE N E E EmrE g E pmwr M e =

For additional information, call Jim Dause at
(859) 623-5167 or (859) 314-7211

BLUEGRASS STOCKYARDS OF RICHMOND, LLC
Ph. (859) 623-1280 « Fax (859) 623-1258
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91 hd. 604# 165.30 blk
137 hd. 724# 157.90 blk
62 hd. 799# 148.50 blk-charx
42 hd. 806# 150.75 blk
58 hd. 909# 144.00 blk
Holstein Steers: Large 3
56 hd.1006# 110.00

Farmers Livestock

Glasgow, KY

Oct. 4, 2021

Feeder Heifers: Medium & Large 1-2
20 hd. 371# 133.00 blk

THE FARMER’S PRIDE

AUCTION/MARKET

22 hd. 472# 161.25 bbwf
51 hd. 547# 155.00 bbwf
38 hd. 618# 146.25 bbwf
Feeder Bulls: Medium & Large 1-2
20 hd. 485# 149.75 bbwf
41 hd. 556# 141.00 bbwf
38 hd. 623# 129.00 bbwf
20 hd. 709# 118.00 bbwf
Feeder Heifers: Medium & Large 1-2
30 hd. 440# 142.00 bbwf
44 hd. 485# 141.50 bbwf
53 hd. 554# 136.50 bbwf
44 hd. 624# 127.00 bbwf

| 23
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59 hd. 805# 153.00 blk-charx
36 hd. 809# 150.00 blk
63 hd. 846# 150.00 blk-charx
62 hd. 879# 146.60 blk
110 hd. 949# 144.00 blk
Feeder Heifers: Medium & Large 1-2
72 hd. 610# 150.00 blk-mixed
70 hd. 682# 142.75 mixed
61 hd. 773# 138.85 blk
62 hd. 791# 135.00 charx-red
63 hd. 835# 137.20 blk-mixed
115 hd. 919# 135.50 blk-mixed

55 hd. 657# 160.00 blk
26 hd. 768# 151.00 blk
65 hd. 844# 155.35 blk
27 hd. 845# 144.00 blk
117 hd. 849# 151.00 blk
Feeder Heifers: Medium & Large 1-2
28 hd. 620# 137.75 blk
42 hd. 641# 140.50 blk-charx

Blue Grass of Richmond
Richmond, KY
Oct. 8, 2021

Blue Grass of Campbelisville
Campbellsville, KY
Oct. 9, 2021
Holstein Steers: Large 3
25 hd. 467# 119.50
40 hd. 598# 114.25

Blue Grass East

Mt. Sterling, KY

Oct. 6, 2021

Feeder Steers: Medium & Large 1-2
46 hd. 739# 142.75 mixed

Lake Cumberland Livestock
Somerset, KY
Oct. 2, 2021
Feeder Steers: Medium & Large 1-2
20 hd. 588# 150.00 blk
54 hd. 876# 144.85 blk
50 hd.1067#127.85 blk

Cattlemen’s Livestock

Bowling Green, KY

Oct. 4, 2021

Feeder Heifers: Medium & large 1-2
77 hd. 613# 142.95 blk

Russell County Stockyards

Russell Springs, KY

Oct. 6, 2021

Feeder Steers: Medium & Large 1-2
65 hd. 733# 152.75 blk
67 hd. 796# 152.50 blk
50 hd. 834# 144.85 charx

Feeder Heifers: Medium & Large 1-2
82 hd. 609# 144.35 mixed
23 hd. 629# 135.50 mixed

Mid-KY Livestock Market

Upton, KY

Oct. 5, 2021

Feeder Bulls: Medium & Large 1-2
22 hd. 557# 127.50 blk

Feeder Heifers: Medium & Large 1-2
50 hd. 569# 143.00 mixed

Feeder Steers: Medium & Large 1-2
. 687# 157.30 blk

. 738# 152.00 blk

. 802# 142.50 mixed

. 883# 149.25 blk-charx

. 896# 152.00 blk

. 923# 139.25 mixed

. 931# 150.00 blk

United Producers Irvington

Irvington, KY

Oct. 4, 2021

Feeder Steers: Medium & Large 1-2
22 hd. 568# 152.00 blk

. 998# 148.00 blk
Feeder Heifers: Medium & Large 1-2
87 hd. 592# 154.00 blk

Washington Co. Livestock
Springfield, KY

Wilson Livestock Market

London, KY.

Oct. 5, 2021

Feeder Steers: Medium & Large 1-2
57 hd. 853# 147.00 blk

Kentuckiana Livestock Market

Owensboro, KY

Oct. 4, 2021

Feeder Bulls: Medium & Large 1-2
24 hd. 591# 125.00 blk

Oct. 4, 2021

Feeder Steers: Medium & Large 1-2
25 hd. 790# 148.90 blk
62 hd. 860# 152.50 blk-bwf
60 hd. 918# 139.30 mixed

Feeder Heifers: Medium & Large 1-2
20 hd. 612# 148.00 blk

CLASSIFIEDS EallF1-800-489-3454

Larger seed hoppers
Clean View Sight Gauge
Clear View Seed Monitor Window

8"10" transport.
Will PLANT BIN RUN SEED!
FINANCE OPTIONS!

Call Charlie 859-608-9745
Red Barn & Associates

www.RedBarnandAssociates.com

ESCHI56123Nofil Dl

12 FT Drill, New Technology High Speed Drill 8 mph!, Swing tongue for

e i

[RED BARM
| S e

Gates - Panels - Waterers + Calving Pens - Hay Feeders -

WM. E. Fagaly

6858 Hill S1. | PO Box 306 * Miamitown, OH 45041

X~

Mineral Feeders -

Working Equipment

& Son, Inc.
513-353-2150

Delivery Available in Ohlo, Indiana, & Kentucky
fagalyfeed@aol.com
https://fagalyfeed.com
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Farm Equipment

COWHERD EQUIPMENT, INC.

1483 Old Summersville Rd. « Campbellsville « cowerdequipment.com
Office: 270-465-2679 * Fax: 270-465-8239 + Mobile: 270-469-0398

Silage Bags * Bunker Covers ¢ Hay Covers
Stretch Film ¢ Net Wrap * Twine

Silage Baggers & Hay Wrappers for Sale or Rent

Parts & Services Offered!

up North
Plastics

Come See Us For All
Your Mixer Wagon Parts,
Services & Repairs!

Services

Hillside Acres
Eubank, Ky.
Custom Silage Bagger Rental

7 ft., 8 ft., & 9 ft. Bags
Plastic Sheeting

25’x100° 51" Hybrid Netwrap
up to 60°x200° 67 Hybrid Netwrap
30” Flavor Seal 48" Blue Magic

Bale Wrap Netwrap
48 Hybrid Netwrap Sisal and Plastic Twine

Call for prices

606-423-4271 * 606-802-5748

Services

= DAY & DAy =
” EED Mt

“PURINA i ml=scKs
ot Wonr MiraFount
siacrosse | LLIETOUN
ROQTANK
&' EQUIPMENT

270-384-2209
1011 Campbellsville Rd.,
Columbia, Ky. 42728
DayandDayFecd.com

Kentucky Irrigation Co.

Serving Kentucky and Surrounding States Since 1951

New & Used Manure
Irrigation Equipment
Equipment Pumps, reels,

Pipes, sprinklers, drag hose

guns, travelers, systems

center pivots & drip

Call 859-254-7022

www.kentuckyirrigation.com

Timber

(fody (el

Rid your budy of toxins

Technician:
Marie Lemmnon

(270) 378-1091
Call for appointment

270-384-9454

Eallf1-800-483-94 54

7 All Sizes of Silage Bags & Bunker Covers N
Ag Bag & Kelly Ryan Baggers
For Sale or Rent ¢ Stretch Film « Silo Doors
« Parts Available for Hanson, Valmetal, Badger®,
Silo Matic, P & D, Van Dale, Starline, James Way
+ Valmetal Vertical Mixers 250-1100CF

MATTINGLY SILOS
902-252-7300

A\ 4

Services

Russell County Stockyards

Farm Visits  Consultation on when to sell

Have livestock questions?
Need information?

Call Mike Loy at
270-250-3554

0

b -

otop
missing
out!

This spot can be yours!
Call 270-384-9454

KY HOOP BARN

32x72 You Build: $6,900 - We Build: $10,900
32x96 You Build: $9,000 - We build $14,500

*Includes everything except concrete around post.

Joe Paul Mattingly
830 Sally Ray Pike
Raywick, KY 40060

TihelBestsforiltess!

Home Phone: 270'692'6730
Cell Phone: 270'699'1 499

Call 270-384-9454
to advertise your
business in The Pride!
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Beef

A o N - R o
auling Rice Hulls for Poultry Houses

Lewis Farms

John Lewis
Call 606-307-4430

Serving Kentucky & Tennessee

Timber

KENTUCKY MASTER LOGGER

NOLIN RIVER LOGGING, LLC.
FREE APPRAISALS - REFERENCES AVAILABLE

Buying Standing Timbar on Shares or Dutright
ALSO BUYING TIMEER LAND
IN BLSINESS SINCE 1083

ROBERT D. MILLER

5200 Ralder Hollow Rd. » Munfordville, KY 42765
270/531-3751 LETRING  Cell 270/528

FOR SALE: Registered
polled Hereford bulls and Gel-
bvieh bulls. Call Clifford
Farms at 859-234-6956. TFN
FOR SALE: Registered
Angus cows, calves and
heifers for sale. Call Ridge
View Angus at 606-787-
7307. Kings Mountain, Ky.

FOR SALE: Holstein bulls
ready for service cows, ex-
cellent quality. Call John
Keugel at 270-316-0351.

FOR SALE

FOR SALE: BEAN,
TOMATO, and TOBACCO
STICKS - kiln dried oak.
Lebanon Oak Flooring Co
LLC, Lebanon, Ky. PH: 27(
692-2128. 9/1¢

| FOR SALE: - Ballancer Cows
bred to a brangus bull, within
60 days of calving. Six round
bale Gooseneck hay wagon.
Call 270-772-0939.

Timber

MONEY GROWS ON
TREES: Looking for walnut,
white oak and red oak trees.
Will also harvest other
species. Certified logger, ref-
erences available. Will travel.
Call Eli Miller Logging at 270-
524-2967 and leave a mes-
sage. Member of the Better
Business Bureau 12/16/21

FOR SALE

FOR SALE: Registered
breeding age Holstein bulls.
Al sired dam DHIA over
32,000 milk. Call 270-847-
2634.

FOR SALE: - Simmental &
Simangus bulls - BSE Test-
ed Yearling bulls. Excellent
growth and calving ease.
EPD'’s. Outstanding choice for
use in crossbreeding. Quality
backed by 35 plus years of Al
breeding

FOR SALE

FOR SALE

ﬂ - FOR SALE - ﬂ
SWEET POTATO PLANTS

VARIETIES AVAILABLE

Beauregard - O’Henry
Bunch Porto Rico - Covington
Georgia Jets - Murasaki - White Bonita
Averre - Orleans

Visit our website to place your order
www.sweetpotatoesky.com

Internet prices include shipping; please contact us for local pickup prices.

Kentucky’s only certified sweet potato plant producer!

Plants are shipped according to recommended planting
dates for your area; see the FAQ tab on our website.

Contact us for more information!

twinoakacres.ky @gmail.com 7
6062196570  ( Cgpuaar)
Twin Oak Hergs
Jonathan & Angie Dye ¢ 606-219-6570
P.0. Box 201 * Nancy, Ky. 42544  www.sweetpotatoesky.com

Follow us on Facebook and Instagram

FOR SALE: - Starcraft Star-
deck 200 pontoo boat with
75 hp, 4-stroke motor (2013).
$8500. Call 502-543-7839.

FOR SALE: - JD 12ft Van
Drouin grain drill $1200.
JD 643 corn head with cart
$3000. Call 502-955-6347.

FOR SALE

FOR SALE

FOR SALE: - Purebred
Black Angus Yearling Heifers.
Located at 61 Coburg Rd.,
Columbia. Call 270-699-1308.

FOR SALE: - 24 Jersey milk
cows. 17 milking now. 7 dry.
Call Dennis Butler at 502-548-
5467.
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some money in
your pocket!
call 270-384-
9454 today 1o
get your
classifed in

KyPrimeRealty.com

BZSKENTUCKY PRIME REALTY

Harvey Mitchell 859-612-7326
harvey@kyprimerealty.com

Matt Mitchell, Principal Broker 502-758-4226
matt@kyprimerealty.com

Greg Robey, Sales Associate 859-265-0373
greg@kyprimerealty.com

_ WE CAN HELP
YOU MARKET
YOUR PRODUCE.

Sale is open to
roadside stands,
farmers’ markets,
supermarkets,
restaurants and
anyone needing
larger quantities
of produce.

U

HART COUNTY

1 PRODUCE AUCTION

=
6880 Cub Run Hwy. * Munfordville, Ky.

270-524-0005
Marketing Info: 270-524-0008

Service and Quality Are Our Highest Priority
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Vote for your neighbor on November 2"°



300-488-9454

THE FARMER’S PRIDE | 27

OCTOBER 21, 2021

Special label preserved for Kentucky honey

FROM PAGE 1

by the USDA. It is not regulated, and there are very
loose guidelines for labeling”

The A, B, and C grades are all voluntary and
self-monitored, which is why all honey is grade A.
There are no standards for the different grades, which
allows producers to apply their grades. USDA pro-
vides no enforcement for the production or labeling
of honey.

Moore said honey is the third most adulterated food
commodity behind milk and olive oil. Adulterated
honey is mixed with impurities. Again, because there
is no government regulation, honey can be cut three-
fourths with other sweeteners, such as rice syrup or
high fructose corn syrup and still carry a honey label.

He also noted that compounding the problem
is cheap imports from China by way of Vietnam,
imports from Brazil and Argentina, mixed with U.S.
honey.

It all comes down to consumer demand. The U.S.
can’t produce enough honey. In 2010 the U.S. import-
ed 50 percent of its honey consumption. Now, it’s up
to 70% percent.

And, according to KSBA president Tom Ballinger,
Kentucky can’t produce enough either. Antidotally,
he told of how Kentucky honey producers bring in
honey from South Dakota, where honey is a byprod-
uct of crop production. Producers there have two
large harvests, and their honey is much cheaper. Ken-
tucky producers can triple their investment by adding
South Dakota honey.

In 2018 with these concerns, the KSBA received
grant funds from the Governor’s Office of Agricul-
tural Policy to develop a Certified Kentucky Honey
program, which Moore monitors.

Producers who want to sell certified Kentucky
Honey must first make the application and then be
available for third-party verification and random
sample testing to ensure the honey is as labeled.

Testing is conducted by a laboratory with tests that
will compare pollen samples in the honey to a data-
base of pollen from Kentucky plants, which provide
forage for bees. Testing is expensive, but Moore
hopes to work with the Bluegrass Community and
Technical College, which is in the process of setting
up such a laboratory.

Kentucky Certified Honey is still feeling the effects
of the pandemic on the marketplace, and certified
applications are just now returning to pre-Covid-19
numbers. In the first year of 2019 were nearly 150
certified producers.

Producers who want to be certified do not have to
be KSBA members, but an application comes with
a KSBA membership. KSBA has a membership of
around 500. Moore estimated there are 2400 honey
producers in the state.

Moore said that purchasing Kentucky Certified
Honey is very important for people who want to
know where their food comes from. Honey from
out of state or out of the country isn’t made from

the same plants and won’t carry the same pollen as a
health benefit.

Ballinger, one of the largest commercial honey
producers in the state, said the certification is import-
ant to producers and allows them to sell honey at a
premium. Ballinger does a great deal of one-on-one
promotion of Kentucky Certified Honey and says
education is the key to making consumers aware of
the importance of buying certified honey.

Ballinger would like to see KSBA develop a mar-
keting campaign to tell consumers what Kentucky
Certified Honey means, but funds are currently not
available. Until then, he is regularly on the road pro-
moting Kentucky Certified Honey.

Learn more about the Kentucky Beekeepers Associ-
ation and Kentucky Certified Honey at kybees.org

By Toni Riley

Field Reporter

Friday, November 12th @ Noon

Excellent Building Lots
e Cropland

e Hwy 68/80 Frontage \
Desirable Location '

CALL OR VISIT OUR WEBSITE FOR MORE INFO!

www.HaleyAuctionsAndRealty.com

Tim Haley, Principal Broker/Auctioneer

Will Gregory, Principal Auctioneer / REALTOR

270-726-2900

51 Sold Lane, Russellville, KY 42276

Find us on:

facebook.
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The ADA of Kentucky and The Dairy Alliance will cover industry issues, promotional efforts
and upcoming events. The ADA of Kentucky will hold elections in even-numbered districts.
There will be plenty of time for discussion, questions, fellowship and good food! While you are
welcome at any Kentucky district meeting, elections will be held in even-numbered districts.

THE DAIRY
ALLIANCE

THE FARMER’S PRIDE

You're invited to attend

Please at least

For more information contact Denise at 270.970.4792

prior to your meeting.

270-384-9454

ATTENTION: DAIRY FARM FAMILIES!

NOTE: Districts have been rearranged
and renumbered! Please verify your
correct district and meeting place. The
NEW District 10 will have two meeting
dates/locations to choose from, but you
only need to attend one of the meetings.

PLEASE RSVP TO YOUR
DISTRICT AREAS MEETING DATE, TIME & LOCATION
DiSTRICT CHAIRMAN
Wednesday, October 27 - 7:00 p.m. CST Open Seat
1 Christian, Todd Christian County Extension Office 270.970.4792
2850 Pembroke Road, Hopkinsville, KY P.O. Box 77, Loretto, KY 40037
Ballard, Caldwell, Calloway, Carlisle, Crittenden, Fulton, |Wednesday, October 27 - 7:00 p.m. CST Open Seat
2 Graves, Henderson, Hickman, Hopkins, Livingston, Lyon, | Christian County Extension Office 270.970.4792
Marshall, McCracken, Muhlenberg, Trigg, Union, Webster | 2850 Pembroke Road, Hopkinsville, KY P.O. Box 77, Loretto, KY 40037
Thursday, November 18 - 7:00 p.m. CST Tonya Cherry
3 Allen, Barren, Butler, Logan, Simpson, Warren Cave City Convention Center 270.590.4312
502 Mammoth Cave Street, Cave City, KY 1242 South Combs Lane, Fountain Run, KY 42133
Breckenridge, Bullitt, Daviess, Edmonson, Grayson, | Thursday, November 18 - 7:00 p.m. CST Hope Reynolds
4 Hancock, Hardin, Hart, Jefferson, LaRue, McLean, Meade, |Cave City Convention Center 270.528.6188
Ohio 502 Mammoth Cave Street, Cave City, KY 1018 Bales Road, Magnolia, KY 42757
Thursday, November 4 - 7:00 p.m. EST Jeff Deener
5 Casey, Green, Taylor Taylor County Extension Office 270.789.9019
1143 South Columbia Avenue, Campbellsville, KY 139 Sanders Road, Campbellsville, KY 42718
Boyle, Fayette, Garrard, Jessamine, Madison, Marion, Tugsday, Novgmbgr 9 -7:00 p.m. EST Kim Jones
6 Mercer, Nelson, Spencer, Washington, Woodford Marion County Extension Office 270.402.1383
' ' ’ ’ 415 Fairgrounds Rd, Lebanon, KY 3310 Highway 52, Loretto, KY 40037
Thursday, November 18 - 7:00 p.m. CST Dale Fudge
7 Cumberland, Metcalfe, Monroe Cave City Convention Center 270.407.1173
502 Mammoth Cave Street, Cave City, KY 163 Fudge Street, Gamaliel, KY 42140
Thursday, November 11 - 7:00 p.m. CST Billy Rowe
8 Adair, Russell Adair County Extension Office 270.634.0334
409 Fairgrounds Street, Columbia, KY 499 Norman Grant Road, Columbia, KY 42728
Bell, Breathitt, Clay, Clinton, Estnl, Floyd, Harlan, Jacksop, Monday, November 8 - 6:30 p.m. EST Ronnie Patton
Knott, Knox, Laurel, Lee, Leslie, Letcher, Lincoln, Magoffin, , ) .
9 McCreary, Owsley, Perry, Pike, Powell, Pulaski, Rockcastle Marcella’s Farm to Fork - Please park in the lot behind restaurant 606.309.5138
Wayne, Whitley, Wolfe 216 Cedar Rapids Road, Mount Vernon, KY 5049 Highway 490, East Bernstadt, KY 40729
Anderson, Bath, Boone, Bourbon, Boyd, Bracken, Campbell, | Tuesday, November 2 - 7:30 p.m. EST
Carroll, Carter, Clark, Elliott, Fleming, Franklin, Gallatin, | Shelby County Extension Office Judv White
10 Grant, Greenup, Harrison, Henry, Johnson, Kenton, 1117 Frankfort Road, Shelbyville, KY 5023?:21 0903
Lawrencel, Lewis, Martin, Mason, Menifee, Montgomery, Fnday, November 5 - 6:30 p.m. EST 2550 Pea Ridge Road, Waddy, KY 40076
Morgan, Nicholas, Oldham, Owen, Pendleton, Robertson, |Blue Licks State Park
Rowan, Scott, Shelby, Trimble 10299 Maysville Road, Carlisle, KY
Clark, Crawford, Daviess, Dubois, Floyd, Gibson, Green, .
11 - IN Harrison, Jackson, Jefferson, Knox, Lawrence, Martin, x\zlgngSSday’ November 3 - 6:30 p.m. CST K;L'%gsg;rt
- Orange, Perry, Pike, Posey, Scott, Spencer, Sullivan, . o
Vanderburgh, Vermillion, Vigo, Warren, Warrick, Washington 104 North Main Street, Ft. Branch, IN 7826 S 550 E, Fort Branch, IN 47648




